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It's designed 
to catch 
the eye... 


and 
help sell 
insurance! 


Printed in vivid color and profusely illustrated with 
interesting photographs, this highly attractive folder 
makes it easy to sell the new Personal Articles Floater. 
It is one of Great American’s dramatically different new 
sales aids that are creating a stir among agents... 
and helping them write an impressive volume of new 
business. 

Ask the Great American fieldman in your area to 
show you samples. Or, write directly to the home office, 
1 Liberty Street, New York 5, N. Y. 
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answers All 
of your problems 


One call to your Royal-Liverpool Mul- 
tiple-line fieldman brings you his experience 
and help in Fire and Casualty and all allied 
lines. No matter where your office is, because 
the Royal maintains 151 field offices COUN- 
TRYWIDE, there is a fieldman nearby to give 
you across-the-board facilities LOCALLY. 
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150 WILLIAM ST., NEW YORK 38, N. Y. 
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SEE them! 


Call on clients and prospective 
clients with the confidence that 
you Can serve any or all needs. 
With the facilities of ‘America’s 
Department Store of Insurance” 
solidly behind you, you can 
create business where it never 
existed because you will have a 
broad understanding of the 
tremendous range of your 
client’s insurance needs. 


SELL them! 


With completely multiple line 
facilities in your sales kit, you 
have an immediate answer to 
every possible insurance need 
that your client may have. Acci- 
dent, sickness, hospitalization 
... fire, allied lines and inland 
marine... all lines of casualty 
insurance... fidelity and surety 
... life insurance ... employee- 
employer plans ... no risk is 
too small, too large or too 
unusual to be considered for 
Continental coverage. 


RE-SELL them! 


By continuous and progressive 
research, Continental keeps you 
ahead of competition with 
broader, better, newer cover- 
ages, open-minded underwrit- 
ing, sales and service facilities 
to open up new markets, new 
opportunities to grow and 
profit by better, more complete 
service to every client. 


...With CONTINENTAL coverages 


Find out how Continental’s complete range of facilities ... in- 
cluding excess covers and world-wide reinsurance... can help 
you build a more profitable business... Now... today ... write 
to Department 318, 























Continental 
CASUALTY COMPANY 


310 S. MICHIGAN AVE. « CHICAGO 4, ILL. 
ASSOCIATED COMPANIES: 


Continental Assurance Co. - Transportation Insurance Co. 


“America’s Department Store of Insurance”’ 
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Hullett President, 
Miller Moves Up 


in National Board 


Herd Calls for More Study 
of Pricing, Marketing and 
Recruiting of Young Men 


NEW YORK—National Board and 
its committees should make further 
study of pricing, 
statistics, catastro- 
phes, marketing, 
public relations 
and recruiting of 
young men, J. Vic- 
tor Herd, presi- 
dent of America 
Fore, said in his 
presidential ad- 
dress at the annual 
meeting of the 
board here. Com- 
mittee chairmen 
reported on the 
activities of the year. 

James C. Hullett, president of Hart- 
for Fire, succeeded Mr. Herd as presi- 
dent of the board, and Harry W. Miller, 
U. S. manager of Commercial Union, 
moved up to the vice-presidency. 

Barry Truscott, president of Camden 
Fire, was elected secretary, and D. R. 
Ackerman, chairman of Great Ameri- 
can, treasurer. Elected to the executive 
committee were Percy Chubb 2nd, 
president of Federal, V. L. Gallagher, 
U. S. manager of Pearl, A. B. Jackson, 
who is president of St. Paul F.&M., 





J. Victor Herd 


H. W. Miller James C. Hullett 


John A. North, president of Phoenix 
of Hartford, Clarke Smith, U.S. mana- 
ger of Royal-Liverpool and John H. 
Dillard, vice-president of Fireman’s 
Fund. 

It is plainly the duty of National 
Board and its member companies to 
remain alert to insist, through ap- 
propriate channels, upon an adequate 
and reasonable price, Mr. Herd said. 
This can be done only by utilizing in- 
telligently the statistics available. Ev- 
ery effort ought to be made to main- 
tain statistics which reflect the ex- 
perience upon which price projections 
are to be based for new products and 
price adjustments for the old. Com- 
petitive confusion in the business 
breeds distrust and a lack of confi- 
dence which results in a disservice to 
all concerned, he said. 

He also suggested that catastrophe 
potentials under broad forms be ex- 
amined. He said it appears to him that 

(CONTINUED ON PAGE 23) 





Fire Rates Ruled 
Excessive by 


Wis. Commissioner 


MADISON, W I S.—Commissioner 
Rogan has ruled that the rating sched- 
ule now being used in Wisconsin by 
Wisconsin Fire Insurance Rating Bu- 
reau “produces fire insurance rates 
which are excessive and do not meet 
the requirements of the statutes gov- 
erning the regulation of insurance 
rates.” He ordered the rating sched- 
ules are not to be used in Wisconsin 
after July 10. 

The action will require the rating 
bureau to either make new filings to 
comply with the findings of the com- 
missioner, make an application for a 
re-hearing before the commissioner, 
or appeal to Dane county circuit court 
in Madison for a review of his deci- 
sion. 

Wisconsin statutes do not grant 
the commissioner power to order rate 
reductions on specific classes. His au- 
thority, when rates are not approved, 
is limited to holding that the filings 
of a rating bureau produce rates which 
are either excessive, inadequate or un- 
fairly discriminatory. In such event, 
he can only order that filings of rat- 
ing bureaus affected thereby be no 
longer effective in the state. 

Mr. Rogan also held that the in- 
creased extended coverage endorse- 
ment rates on dwellings, which were 
to be effective Jan. 1, 1956 were ex- 
cessive. The testimony during hear- 
ings indicated an increase in these 
rates would be justified, but the com- 
missioner held that the 40% increase 
filed by the rating bureau was ex- 
cessive. 

He also held that the increase in 
EC rates on farm properties also was 
excessive. Increased rates on wind- 
storm insurance were approved due 
to the severe losses experienced dur- 
ing the past five years. 

The rates were filed by the bureau 
last October and were to become ef- 
fective Jan 1, 1956. They had been 
approved by Mr. Rogan’s predecessor, 
the late Alfred VandeZande, just be- 
fore he resigned as commissioner last 
October. Mr. Rogan ordered the chang- 
es suspended shortly after he took 
office and scheduled hearings on the 
changes to begin on Dec. 8, 1955. The 

‘CONTINUED ON PAGE 4) 


Burt Sues Birrell, 
Hopps, United Dye 
For $3 Million 


NEW YORK—Commissioner Burt of 
South Dakota, receiver for Central 
Standard, has filed suit in supreme 
court here asking for $3 million dam- 
ages against Stewart B. Hopps, Lowell 
M. Birrell, and other individuals, and 
United Dye & Chemical and Atlantic 
Bank of New York. The complaint also 
asks for the return of an item of 
$250,000 which he charges belongs to 
Central Standard but which ended up 
with United Dye. 

The suit was filed for Mr. Burt by 
A. Donald MacKinnon of the law firm 
of Milbank, Tweed, Hope & Hadley. 

Other individuals named in the com- 
plaint are William H. Green, Paul 
Cliver, Nathan H. Wendell Jr., Walter 
F. Riker, and Roy C. Chapin, all offi- 
cers and or directors of Central 
Standard, and Verna E. Skoglund. 

The suit charges that in 1952 Mr. 
Hopps and Mr. Green conspired to get 
control of Central Standard and divest 
it of its assets for the benefit of them- 
selves and corporations owned, dom- 
inated and controlled by Mr. Hopps, 
which put the company into bank- 
ruptcy. Another charge is that Mr. 
Green entered on Central Standard 
books $596,961 of indebtedness to 
Leadenhall Crop., owned by Mr. 
Hopps, when the debt did not exist. 


Late in 1953, Messrs. Birrell and 
Dardi and United Dye became par- 
ticipants in the conspiracy, some of 
Central Standard’s assets were divert- 
ed to United Dye and other companies. 

The complaint lists among Hopps- 
Birrell-Dardi companies these insur- 
ers, Arizona-Western, in receivership, 
General American Casualty, in re- 
ceivership, Louisville F.&M., in re- 
ceivership, Royal American, in receiv- 
ership, Trans-Pacific, in receivership, 
United Benefit and William Penn Fire. 

Central Standard assumed reinsur- 
ance from General American and Unit- 
ed Benefit and ceded to Inland Em- 
pire, Guardian and certain English 
underwriters under agreements det- 
rimental to Central Standard because 
they exposed it to business with a 
high risk of loss and deprived it of 

(CONTINUED ON PAGE 23) 








Late News Bulletins... 








National Casualty Hit by FTC 


WASHINGTON—With Chairman Gwynne and Lowell Mason dissenting, 
federal trade commission by a 3-to-2 vote ordered National Casualty to stop 
alleged misrepresentation of the benefits of its A&S policies. 

The commission adopted, with some modifications, an examiner’s finding 
that the company misrepresented in advertising the duration of its policies, 
the extent of coverage and benefits, and the physical requirements for policy- 
holders. The majority, in an opinion by Commissioner Secrest, also found 
the company misrepresented surgical benefits. 


Sureties on Largest Single Contract 


Grant county public utility district 2 of Ephrata, Wash., has issued to Mer- 
ritt-Chapman & Scott Corp., long-time client of Fidelity & Deposit, letter of 
intent to award it the job of constructing Priest Rapids dam and powerhouse 

(CONTINUED ON PAGE 24) 
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Portents of Control 


by Government 
Big NAIC Worry 


Nearness of Federal 
Intervention Big Topic 
at St. Louis Annual 


By JOHN C. BURRIDGE : 


ST. LOUIS—The nearness of the 
possibility of widespread government 
intervention in insurance, or even gov- 
ernment regulation, dominated the 
greater part of the action taken at the 
annual meeting here of National Assn. 
of Insurance Commissioners. Accident 
and sickness insurance had the spot- 
light because it is in the closest prox- 
imity to the burning question of reg- 
ulation, having been taken under the 
wing of the federal trade commission. 

Committee meetings beginning Mon- 
day morning were routine except for 
those having to do with A&S. 

At the election Friday, C. Lawrence 
Leggett of Missouri will be succeeded 
as president by Robert B. Taylor of 
Oregon. Joseph A. Navarre of Mich- 
igan will move up from executive 
committee chairman to vice-president. 

The state vs federal government 
jurisdiction issue hung over the whole 
convention. A&S insurance is primari- 
ly involved because of the FTC deci- 
sion that it has jurisdiction over ev- 
erything, but the question is on the 
priority list also in connection with 
pension and welfare funds, with flood 
insurance, nuclear reactor insurance, 
hurricane insurance, etc. NAIC prob- 
ably will assert its rights to handle 
the pension and welfare funds, and 
will work with the industry to formu- 
late some means of providing cover- 
age in areas where the government 
has been showing interest. 

The biggest crowds were at the com- 
mittee meetings dealing with accident 
and sickness insurance, especially the 
interpretive guide to the NAIC rules 
for A&S advertising. One important 
action in relation to the interpretive 
guide was taken—it will not be a 
part of the official proceedings of 
NAIC and will not be adopted by the 
states as an official document. This 
will be done to keep the FTC from 
lifting what it could use of the guide 
as evidence in its cases against the in- 
surers. Some language changes were 
made in the guide, but not those re- 
quested by the direct mail insurers. 
With the guide as an unofficial docu- 
ment, chief attention in the next six 
months will be devoted to making 
whatever amendments are necessary 
to the advertising code itself, and in- 
dications are that rules 1, 3, and 11 
will be at the top of this agenda. 

Amendments to the definition of 
group creditor life insurance were of- 
fered in the report of the subcommit- 
tee studying group life. The changes 
include making eligible for insurance 
debtors whose indebtedness is repay- 
able either in installments or in a 
lump sum at the end of a period not 
in excess of 18 months from initial date 
of debt; adding a sentence saying “No 

(CONTINUED ON PAGE 24) 
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Sounds Tocsin 
Against Federal 
Grab for Power 


Leggett Tells NAIC 
Meet Industry Faces Its 
‘Most Serious Crisis’ 


ST. LOUIS—Superintendent C. 
Lawrence Leggett of Missouri in his 
presidential address before the an- 
nual meeting of National Assn. of In- 
surance Commissioners offered some 
ideas for beating back the government 
agencies which are trying to assume 
control and for keeping the state 
houses in order at a time when state 
regulation is “faced with the most se- 
rious crisis in its history.” 

The most publicized phase of the 
problem, he said, is the activity of 
federal trade commission. But other 
boards, bureaus, and agencies have 
their traps laid. It is probable that 
the FTC issue will be litigated, but 
the commissioners cannot sit by await- 
ing the decision. Perhaps, he suggest- 
ed, the advocates of state regulation 
could explore the possibilities of pro- 
curing federal legislation to “lay the 
ghost of federal regulation.” 

Getting such a law enacted, or an 
amendment to public law 15, calls for 
the wholehearted cooperation of the 
commissioners with each other plus 
the cooperation of the industry, and 
“although some segments of the in- 
surance industry may not presently 
be directly affected by the threat of 
federal regulation they must be con- 
cerned with the present trends in that 
direction.” 

Mr. Leggett remarked that the con- 
troversy is not with the Congress, 
which has already declared its inten- 
tion that continued regulation by the 
states is in the public interest. “I 
am confident,” he said, “that they will 
listen with a sympathetic ear to pro- 
posals for legislation restricting the 
activity of the agencies of federal gov- 
ernment in the field of insurance reg- 
ulation. 

“Legislative enactment, however, is 
not enough”, he declared. “The states 
must do what they can to obtain nec- 
essary laws and enforce them effi- 
ciently.” Mr, Leggett took this occa- 
sion to repeat his idea for a basic uni- 
form insurance code as a pattern to 
be followed by individual states. He 
said the response to the idea has been 
“universally good.” While action on 
this is pending, NAIC, he recommend- 
ed, might make some revision in its 
internal organization. This would in- 
clude maintaining equal zone repre- 
sentation on each of the standing 
committees, and a reorganization of 
the committees to reflect more ade- 
quately present trends within the 
business, such as a single multiple 
line committee instead of several on 
fire and marine, casualty and surety. 

NAIC, Mr. Leggett declared, has 
attempted to meet threats of federal 
intervention by good faith coopera- 
tion with the agencies involved. “This 
has not been successful. It seems that 
the federal agencies consider cooper- 
ation a one-way street leading to 
Washington with no provision for a 
return trip. I believe that cooperation 
is still our greatest weapon against 
federal encroachment, but I would 
like to suggest a different emphasis 
from that applied in the immediate 


past by NAIC. The cooperation I ad- 
vocate, and which I believe is the 
key to the survival of state regula- 
tion of insurance, is the wholehearted 
good faith cooperation of the com- 
missioners with each other through 
NAIC.” 

There is much that can be done in 
tightening up regulation under NAIC 
procedures, he said, noting that ex- 
aminations are in-the forefront in this 
respect. An examination is not an 
audit, it has to be done by a man 
with qualifications. Each commission- 
er should make it hiS business to see 
that the NAIC rules governing exam- 
ination procedure are strictly followed 
as to qualification and compensation 
of examiners, when the examiners 
are sent out of state, and it would be 
wise to follow them also on domestic 
examinations. 

“Too often in the past, the efforts 
of NAIC have been spent in attempts 
to ‘catch up’ with crises after they 
have occurred,” Mr. Leggett said. 
“Because of the dynamic character 
of the insurance industry, we must be 
alert to recognize trends within the 
industry so that, in the future, our ac- 
tions will be preventive rather than 
remedial.” 


NAIC Committee 
on Credit Covers 


to Enlarge Activities 

ST. LOUIS—Considerable expansion 
of the scope of activity of the NAIC 
committee dealing with insurance 
charges covering installment sales was 
recommended in that committee’s re- 
port to the executive committee. Chair- 
man Leffert Holz of New York sug- 
gested that maximum results could be 
attained by delegating to one commit- 
tee the responsibility for a continuing 
study of all types of insurance in con- 
nection with credit transactions. The 
committee recommended that it be dis- 
charged and that action be taken to 
amend the NAIC by-laws to create a 
standing committee to be known as 
the committee on insurance charges 
covering all installment sales and 
loans. 

The subcommittee on credit life and 
credit A&S could be consolidated with 
the proposed standing committee, and 
the scope of responsibility would in- 
clude insurance in connection with 
personal loans. 

The report went on to recommend 
that the states be requested to report 
on their progress in implementing the 
resolution of NAIC of December, 1955, 
regarding physical damage classifica- 
tions; that the new committee initiate 
a study of the relationship to finance 
companies to affiliated insurance com- 
panies; that a study be made of the 
rate structure in credit life and credit 
A&S which would include loss ratios 
and other component elements; that 
the committee survey underwriting 
experience in auto physical damage to 
determine the feasibility of establish- 
ing separate premium rates for fi- 
nanced and non-financed business. The 
area of responsibility of the proposed 
new standing committee should not be 
limited to those enumerated, but should 
include all insurance in connection 
with consumer credit, the report said. 

The report noted that the committee 
had considered the increase in con- 
sumer credit and consumer credit in- 
surance, and that such a rapid expan- 
sion of a segment of industry often 
generates new problems. 

William Leslie Jr., general manager 
of National Council on Compensation 
Insurance, in a report to the NAIC 
subcommittee on workmen’s compen- 


A&S Ad Guide May 
Not Be Made an 
Official Document 


ST. LOUIS—Some of the strong 
feeling underlying the problems of 
working out rules and interpretation 
of rules for A&S advertising burst to 
the surface at the meeting Monday of 
the subcommittee on interpretation of 
NAIC rules for A&S ads when Com- 
missioner Thomas Gillooly of West 
Virginia interrupted the oration of 
Moses G. Hubbard of Commercial 
Travelers of Utica to say he had had 
enough injecting of personalities into 
the arguments. While Mr. Gillooly’s 
chastisement of Mr. Hubbard was the 
high point, probably the most signifi- 
cant item resulting from the session 
was the statement of the chairman, 
Pansing of Nebraska, that the sub- 
committee would undoubtedly recom- 
mend that the interpretative guide not 
be made part of the NAIC proceed- 
ings, that it be treated as an informa- 
tive document and used as such by 
departments and companies. The re- 
port of the subcommittee also will 
recognize the need for consideration of 
changes in the rules themselves, he 
said, and priority in the next six 
months should go to amendments to 
the A&S advertising code where they 
are needed. 


Mr. Hubbard was getting into the 
record his continued opposition to some 
of the rules and was repeating his 
suggestions of the previous Saturday 
for additions to the preamble of the 
guide when he made a reference to 
Mr. Gillooly which implied that the 
West Virginia commissioner wouldn’t 
be stricken if the mail order insurers 
had difficulty getting responses to 
their advertising. 


Mr. Gillooly made it abundantly 
clear that he disliked having Mr. Hub- 
bard imply that he or any commis- 
sioner had a personal motivation for 
supporting any of the ad rules. NAIC 
was unanimously in favor of the rule 
in question, requiring direct mail in- 
surers to state in what states they are 
or are not licensed, he declared, but 
not because they personally disliked 
Mr. Hubbard or his companies, but 
because they were having trouble with 
some direct mail insurers. In West 
Virginia, he went on, practically the 
only letters the department gets on 
A&S have to do with direct mail com- 
panies. If the advertising wasn’t mis- 
leading, why would the letters come 
in? he asked. The department has had 
to go to the extent of preparing a form 
letter to answer these inquiries, but 
the letter doesn’t belittle direct mail 
insurers, although it does point out 
they are not licensed in West Vir- 
ginia and mentions the possible dif- 
ficulties the prospect might encounter 
in dealing with an unlicensed insurer. 
He asked Mr. Hubbard why he didn’t 
get his companies licensed in West 
Virginia. 

Commissioner Pansing kept this 
from developing into a personal de- 
bate by restricting Mr. Hubbard to 
the subject of the code and the guide 








sation small policy economies, said the 
program covering three-year fixed rate 
policies had been accepted in 43 states, 
was pending in 2, disapproved in 2 
and awaiting industry action in 1. In 
one state disapproval was by reason 
of statute which it is hoped will be 
amended next session. The subcom- 
mittee voted to recommend its con- 
tinuation. 


and nothing else. Mr. Hubbard then 
made the point that he felt the NAIC 
should amend the advertising code be- 
fore putting out rules when it is ad- 
mitted there are parts of the code 
needing change. 

John Hanna of Health Insurance 
Assn. said his organization, recogniz- 
ing the code and the guide will need 
changing from time to time, feels the 
subcommittee has performed a good 
service to the business and hopes the 
states will recognize the value of the 
guide. 

C. F, J. Harrington, executive vice- 
president of National Assn. of Casu- 
alty & Surety Agents, restated his 
plea that there be deleted from the 
code the reference to agents and brok- 
ers as insurers. 

W. Harold Bittel of New Jersey in- 
dicated he is not satisfied with the 
work of the drafting committee in de- 
fining “confining sickness.” This was 
the biggest stumbling block in prepar- 
ing a new draft after the Saturday 
meeting, and it now reads: “The term 
‘confining sickness’ is an abbreviated 
expression and in the case of either 
lifetime benefits or benefits for short- 
er periods the term must be explained 
in the advertisement. An example of 
an acceptable explanation would be: 
‘Benefits are payable for total disa- 
bility due to confining sickness only 
so long as the insured is necessarily 
confined indoors.’ Captions such as 
‘Lifetime Sickness Benefits’ or ‘Five 
Year Sickness Benefits’ are incomplete 
if such benefits are subject to confine- 
ment requirements. When sickness 
benefits are subject to confinement 
requirements, captions such as ‘Life- 
time Confining Sickness Benefits’ or 
‘Five Year Confining Sickness Benefits’ 
would be acceptable.” 

Mr. Bittel said the new language 
shows the need to amend drastically 
the confining sickness provisions in 
A&sS policies, something the New Jer- 
sey department has been about for 
some while. The new wording, which 
is the result of Mr. Bittel’s protest to 
the draft of Saturday, is not explana- 
tory to the public, he said. 

By not making the interpretative 
guide a part of the NAIC proceedings 
and by classifying it as a non-official 
document, FTC may be prevented from 
grabbing it up for evidence in its 
charges against insurers. Some of the 
industry people had warned that FTC 
would be overjoyed to have the NAIC 
and the industry put on record that 
there are bad words, and such like, 
which is what it has been claiming. 





Insurance Women of Madison, Wis., 
have elected Helen Hendrickson, presi- 
dent, to succeed Leota Schoenoff; 
Arline Pease, vice-president; Dorthea 
Wyss, recording secretary; Persis Van 
Meter, corresponding secretary, and 
Joyce Montgomery, secretary. 


D. R. Ackerman restates values offered by in- 




















surers Page ll 
Offers frank opinions on BI loss problems .... 
Page 9 

Czech reinsurance figure reviews insurance de- 
velopments Page 15 
Cleveland Board names six trustees ....Page 8 


R. G. Bachman succeeds G. W. Lilly at GAB 





Page 8 
Guide to A&S ad rules passes muster at St. 
Louis Page 5 





Stock and mutual atomic energy pools ready 
to accept applications 


All risk covers may set off NAIC fire rating 





study Page 3 
A&S cancellation draft draws hisses ....Page 3 
Security-C ticut pr tes two ........ Page 4 











Fire 
Sl. 
fire ré 
be in 
tions 
multi] 
and r 
NAIC 
Taylo 
adopt 
swers 
devel 
other 
sugge: 
namex 
report 
Miam 
of Mi 
attenc 
meeti 
there 
The 
and r 
condu 
all-in 
probl. 
under 
cembe 
rating 
looly | 
the di 
templ 
lature 


built 


policy 

Ho 
mitte 
insur; 
and s 

Ho’ 
tiple 
law « 

Roy 
Harry 
they 
Tayle 
the c 
into | 
Josep 
he w 
cussic 














May 31, 1956 


HeNATIONAL UNDERWRITER 





All Risk Covers 
May Set Off NAIC 
Fire Rating Study 


ST. LOUIS—A new go-a-round on 
fire rating and statistics would seem to 
be in the offing as the result of ques- 
tions raised by widespread adoption of 
multiple line underwriting. The rates 
and rating organizations committee of 
NAIC was asked by Commissioner 
Taylor of Oregon and by a resolution 
adopted by zone 2 to find some an- 
swers to statistical and rating problems 
developing from block policies and 
other multiple line coverages. It was 
suggested that a subcommittee be 
named to come up with some sort of 
report for the December meeting at 
Miami, and when Chairman Sheehan 
of Minnesota said those interested in 
attending the proposed subcommittee 
meetings should sign up for notices 
there was a rush to the head table. 

The zone 2 resolution asked the rates 
and rating organizations committee to 
conduct a comprehensive study of the 
all-industry rating laws in the light of 
problems arising from multiple line 
underwriting and offer a report in De- 
cember on whatever changes in the 
rating laws might be necessary. Gil- 
looly of West Virginia remarked during 
the discussion that this resolution con- 
templates some action before the legis- 
latures meet next year. 

Mr. Taylor inserted on the agenda 
the item “Uniform Statistical Plan for 
Block Policies.” There is no block pol- 
icy in Oregon, he said, because it 
doesn’t qualify under the rating law. 
The industry has tried to amend the 
law, but the department has opposed 
any changes until it can see a statisti- 
cal plan. Although the industry has told 
the legislature it will supply any sta- 
tistics wanted, Mr. Taylor said when 
the company men meet in his office 
they hold out for what they want to 
supply, and he has some questions he 
wants answered before he will go 
along. These are: 

What statistical plan should be used? 

What is the effect of withdrawing 
premiums from established class and 
terming them multiple line? 

Should multiple line premiums be 
divided by formula as to classes or 
used as bulk? 

What about named peril rates, are 
they separate or part of the whole? 

What is to be done about rates while 
statistics and experience are being 
built up under the multiple line cov- 
erages? 

What provision for multiple line ra- 
ting has been made in the stamping 
bureau? 

What about premium taxes on mul- 
tiple line business? 

Should the standard fire policy be 
the basic form or should the standard 
policy be exempt? 

How far should multiple line be per- 
mitted to extend to various classes of 
insurance; should it take in accident 
and sickness for example? 

How should the state deal with mul- 
tiple line, under sections of existing 
law or under a new law? 

Roy McCullough of Empiro and 
Harry Perlet of Interbureau both said 
they would be happy to answer Mr. 
Taylor’s questions, now or later, but 
the committee was not disposed to get 
into such a subject, especially when 
Joseph Collins of New York indicated 
he was ready for a free-for-all dis- 
cussion. C. F. J. Harrington of Nation- 


al Assn. of Casualty & Surety Agents 
said he hoped there would be open 
sessions when all this discussion comes 
about, and Mr. Sheehan assured him 
the hearings would be open. 

Sheehan of Minnesota presided as 
chairman. The meeting opened with a 
discussion of statistical classifications 
for sprinklered risks, J. H. Finnegan of 
National Board saying that the board 
suggestion that the six classes of 
sprinklered risks be cut to three has 
brought out that the commissioners 
would be deprived of information they 
feel is necessary. Therefore, he said, 
this idea is being abandoned, but if the 
commissioners want additional data on 
highly protected risk business the 
board will be glad to support it. 

Ambrose Kelly of the Factory Mu- 
tuals contended further thought should 
be given to the matter of fire statis- 
tics. The commissioners might ask 
themselves whether the form of statis- 
tics supplied give the information 
needed, but once a decision is reached 
that they do, he said, it should not be 
held that the subject is forever closed. 
Package policies with single unit pre- 
miums have an effect on statistical da- 
ta, he added, and the committee might 
widen its responsibility and keep at 
the matter. 

The original proposal to reduce the 
number of classes for sprinklered risks 
would have called for elimination of 
the distinction between manufacturing 
and non-manufacturing risks. Sprink- 
lered risks take in the highly protected 
risks, and to cut the classes to three 
would have called for pulling HPR out 
of the sprinkler class and setting up 
separate statistics for that business. 
In effect, Mr. Finnegan said the board 
now wants to make no change in the 
sprinkler classes but will supply sep- 
erate statistics on HPR if the com- 
missioners want them. 


A&S Cancellation 
Draft Draws Hisses 


ST. LOUIS—Violent objection ex- 
pressed in mild language was the in- 
dustry response to the draft of the 
report of the NAIC subcommittee to 
study problems incident to the cancel- 
lation of A&S policies. Thomas Gil- 
looly of West Virginia, chairman, pre- 
sided, 

The parts of the report causing up- 
set nerves were those which would 
eliminate the right of an insurer to 
cancel an A&S policy, and a para- 
graph calling for a study by the A&H 
committee “to reevaluate the sound- 
ness of the reasons for keeping acci- 
dent and sickness insurance free from 
rate regulation.” Dissent from these 
ideas were offered by John Hanna of 
Health Insurance Assn., Robert Neal 
of HIA, Robert Dineen of Northwest- 
ern Mutual Life and former New York 
superintendent, John Panchuk of Fed- 
eral Life & Casualty, Berkeley Cox of 
Aetna Life, C. F. J. Harrington of 
National Assn. of Casualty & Surety 
Agents, and John Henry of Continental 
Casualty. Mr. Gillooly held, after most 
of the objectors had had their say, 
that there is a relationship between 
cancellation and rates and mention of 
it should be in the report. 

On the cancellation issue, the report 
says the purposes of the section dis- 
turbing to the industry are to elimi- 
nate entirely the right of an insurer 
to cancel an A&S policy; to restrict 
the right of the insurer to refuse re- 
newal to the premium due date on or 
after and nearest the anniversary of 





the policy; and to increase the length 
of notice required for non-renewal 
from five to a longer period of thirty 
days. 

Mr. Hanna, protesting the elimina- 
tion of cancellation rights, said at 
least there should be 90 days allowed 
the companies to cancel for non-pay- 
ment of premium. Mr. Harrington 
added this section contravenes the right 
of a producer in the casualty field to 
remit to his company within 90 days. 
By custom the casualty agent delivers 
the policy at one time and collects the 
premium later. The committee plan 
would increase premium costs and thus 
raise sales resistance to A&S, he de- 
clared. 

Mr. Henry said he was distressed 
by the cancellation section. It hurts 
the companies that write business in 
the field and underwrite later. The 
committee idea would produce a spe- 
cies of non-can A&S insurance. 

The report notes that the recommen- 
dation on cancellation would, in effect, 
make the term of all A&S policies not 
less than a year regardless of the pre- 
mium due date. Not only would it 
prohibit cancellation of the policy dur- 
ing such term but it would also limit 
the ability of the company to get off 
the risk to the right to refuse to renew 
at the premium due date first occurr- 
ing at or after such one-year term 
upon 30 days notice. This provision is 
substantially the same as recommend- 
ed by the industry committee, the 
report adds, except the period of notice 
recommended by the industry was 10 
days and the subcommittee lengthened 
it to 30 days. The industry, however. 
had asked for the right to cancel 
within 90 days, primarily to protect 
the casualty companies’ underwriting 
practices, but the report suggests 
“that no cancellation right be retained 
by the company. Your subcommittee 
feels very strongly that this is neces- 
sary and is, in fact, the most important 
and meaningful of its recommenda- 
tions. Admittedly, this will entail some 
revision by casualty companies of their 
present methods of writing A&S in- 
surance, but such changes are neces- 
sary if real progress is to be made 
towards removing the problems inci- 
dent to cancellation of such policies.” 

Bringing in the business of studying 
rate regulation for A&S, a matter 
which had not been discussed by the 
commissioner-industry group, brought 
forth most of the discussion. Mr. Neal 
said it would be detrimental to compe- 
tition, and he asked Mr. Dineen to 
give some background on the reason 
it has not been an NAIC activity. 

Mr. Dineen said when the model 
rate regulatory bills were framed the 
last thing the commissioners wanted 
was to regulate A&S rates. A&S uses 
a national rate structure, fire and cas- 
ualty is handled by states. He said he 
still thinks rate regulation for A&S 
would be a mistake, although the pow- 
er to take hold of extreme cases is 
needed and can be covered by the 
law in New York and about 20 other 
states requiring benefits to be reason- 
able in relation to premiums charged. 

Mr. Panchuk warned that to in- 
clude in the report suggestions per- 
taining to A&S rate regulation would 
only be adding fuel to the fire, making 
more confusion where there is confu- 
sion a-plenty. 

Milton Ellis of Metropolitan Life 
said if there must be talk of rate reg- 
ulation it should be made clear it con- 
cerns individual business only, not 


group. Berkeley Cox said he hoped 
the matter of rate regulation could be 
handled separately and not put into 
the cancellation report. 


Hubbard Suggests 
Industry Push Law 
to Kick Out FTC 


ST. LOUIS—A suggestion by Moses 
G. Hubbard of Commercial Travelers 
of Utica that the industry, the com- 
missioners and the trade associations 
unite to put through Congress an 
amendment to public law 15 which 
would throw FTC out of the insurance 
business featured the meeting of the 
NAIC subcommittee on state laws 
governing misleading and deceptive 
advertising. This fell outside the scope 
of the subcommittee’s authority, and 
so was actually in the nature of a 
diversion. A review of the present 
status of state laws on the three pieces 
of legislation deemed important to 
safeguard state regulation constituted 
the only business transacted. 

Director Thomas Pansing of Nebras- 
ka, subcommittee chairman, said the 
committee was instructed at the NAIC 
meeting in New York to press for en- 
actment of state fair trade practices 
acts, unauthorized insurer service of 
process acts, and the 1950 uniform 
individual A&S policy provisions law. 
F. Joseph O’Regan of Health Insur- 
ance Assn. presented the current sta- 
tus of these laws, noting that 83 
states and Hawaii have the trade prac- 
tices act; 43 states and District of 
Columbia, Alaska and Hawaii have the 
uniform policy provisions law, and 41 
states and Hawaii have the service of 
process act. Some states lacking the 
trade practices act have other legisla- 
tion which cover the matter adequate- 
ly, he said. 

John Henry of Continental Casualty 
asked about putting in the state fair 
trade bills a statement on what is not 
false and misleading advertising. Mr. 
Pansing remarked that this would in- 
volve writing a set of rules into each 
law. Mr. Hubbard then got up to say 
the business and the commissioners 
have gone whole hog already to ap- 
pease and cooperate with FTC in an 
effort to keep it out of insurance, and 
changing some state law won’t make 
any more difference than anything else 
that has been done. FTC has no desire 
to withdraw, feeling it has the right 
to regulate all phases of insurance. 


In hopes of getting rid of FTC, Mr. 
Hubbard said, the business can wait 
for a Supreme Court decision, which 
could go the wrong way, or it can take 
steps of its own. Having gone to a lot 
of trouble passing state laws and writ- 
ing rules which have accomplished 
nothing, Mr. Hubbard said the other 
choice is to get the help of Congress. 
He pointed out that the FTC are the 
only people who have said Congress 
doesn’t have the right to permit the 
states to regulate insurance. 

Bernard Stone, former Nebraska di- 
rector and now practicing law at Oma- 
ha, wondered if consideration might 
not be given to the idea of an interstate 
compact. This was brought up during 
the days of the all-industry committee, 
he recalled, but the times did not then 
call for action. 

In response to Mr. Hubbard, Mr. 
Pansing said it is incorrect to assume 
the commissioners want legislation 
passed simply to ward off FTC. The 
laws would be necessary even if FTC 
had never poked its nose in. Mr. Hub- 
bard agreed, but said the FTC was the 
spur to action and all that has been 
done has failed to keep the FTC from 
shoving its way in. The main thing for 
the commissioners to do, Mr. Pansing 
added, is to shore up state regulation 
and make it look as good as it can be 
made to look. 
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e energy, said his organization was un- . 
Stock and Mutual Atomic Energy able to get rates on coverage. Security-Conn. 


Pools Ready to Accept Applicatiop 


Both stock and mutual companies have formed pools to write insurance 


on nuclear reactors and the hazards 
pools are ready to receive applications 


The capital stock fire insurance 
business is ready to receive applica- 
tions to indemnify industrial users of 
nuclear energy against property haz- 
ards that may arise out of nuclear 
reactor installations in their plants. 
For this purpose, representatives of 
150 capital stock fire and property 
insurance companies have organized 
the “Nuclear Energy Property In- 
surance Association.” 

This action by the capital stock 
property insurance business, together 
with similar action recently taken 
in the liability field by stock casualty 
companies, it was stated, helps to open 
the way for private industry to pro- 
ceed with their plans for commercial 
use of nuclear energy. 

The initial aim is to have enough 
capacity available to insure any nu- 
clear reactor commercial plant now 
planned. All capital stock property 
insurance companies doing business 


in the United States have been in- 
vited to participate and _ tentative 
commitments indicate a capacity in 


excess of $50 million for each instal- 
lation. 

Insurance will be available for any 
nuclear reactor installation designed 
for experimental testing or power 
purposes and for its related opera- 
tions and facilities. 

The headquarters of the new asso- 
ciation will be opened in the offices 
of Factory Association at 85 John 
Street, New York. 

The association is a voluntary, non- 
profit, unincorporated group of insur- 
ers, constituting a facility through 
which member companies may provide 
protection on a several and not joint 
basis. 

It will issue policies in the names 
of its members, receive premiums, in- 
vestigate and pay losses, and remit 
net income to members after paying 
losses and expenses. It will also con- 
sult and explore with insurance buy- 
ers and member companies on con- 
struction and maintenance of facili- 
ties that are to be insured, and main- 
tain relationships with other associ- 
ations and government agencies. 

The plan and constitution for the 
association were devised under the 
direction of a special sub-committee 
of the executive committee of Na- 
tinal Board, with cooperation of the 
Factory Association. Members are: 
Kenneth E. Black, chairman; F. A. 
Christensen, Percy Chubb II, J. C. 
Hullett, Clark Smith, and Harry W. 
Miller. 

The governing committee of the as- 
sociation consists of the following 
member companies: Federal, St. Paul 
F. & M., Travelers Fire, North Amer- 
ica Firemen’s, N. J., Royal-Liverpool 
group, Continental, Hartford Fire, and 
Home. Terms of one-third of the com- 
mittee membership will expire each 
year. 

Kenneth E. Black, president of 
Home, was elected chairman of the 
committee for one year, and J. Victor 
Herd, president of Continental, vice- 
chairman. 


F. R. Blossom Named 
Partner in James & Co. 


F. Reynolds Blossom Jr. has been 
elected a partner in Fred S. James & 
Co. He joined the company in 1945. 


connected with their operation. Both 
for the coverage. 


The 103 mutual fire and casualty 
companies making up the “Mutual 
Atomic Energy Pool” are ready to ac- 
cept applications for insurance cover- 
age of nuclear reactors. J. P. Gibson 
Jr., president of American Mutual Re- 
surance, will manage the pool. 
pool. 

The hazards the pool will cover are 
direct physical damage to the reactor 
property itself, and damage to the per- 
son or property of others due to radi- 
ation and radioactive contamination 
resulting from operation of atomic re- 
actors or from the handling, fabrica- 
tion, processing or reprocessing of fuel 
or products incidental to such opera- 
tion. Other types of coverage, such as 
workmen’s compensation on reactor 
employes and other-than-radiation li- 
ability, are available in the regular in- 
surance market and will not be written 
by the pool. 

The pool’s 103 member companies 
are prepared to provide $11,114,000 
coverage on each reactor insured, 
which is the total pledged by the 103 
member companies under their pool 
contracts. This is what is known tech- 
nically as “net American domestic ca- 
pacity,” and does not include addition- 
al capacity which is being arranged 
for abroad. 

Representatives of the mutual pool 
just have returned from conferences 
in London with a special committee of 
the underwriters at Lloyds. “It is in- 
dicated that large additional capacity 
will be available to the mutual pool 
through the London insurance market 
as soon as certain technicalities are 
resolved,” Mr. Gibson said. “This 
means that the pool can offer up to 
about $20 million coverage per reactor.” 

Applications for coverage will be re- 
ceived by the individual company 
members of the mutual pool, and will 
be investigated by the pool’s engineer- 
ing and inspection department. The 
pool’s underwriting committee then 
will analyze the hazards, and will rec- 
ommend a rate which will be filed 
through the regular channels. It is 
expected that for several years, until 
more experience has been gained, each 
reactor will be individually rated. Pool 
engineers will work closely with reac- 
tor constructors from the time con- 
struction begins. 

A single liability policy and a single 
physical damage policy will cover all 
of the interests involved in each reac- 
tor—constructors, material, suppliers, 
operators and others—in order to avoid 
the “pyramided coverage” which has 
been one of the problems in providing 
nuclear reactor protection. 

The urgent immediate demand is for 
insurance on small research reactors, 
pool officials said, rather than for huge 
amounts of coverage on the large pow- 
er reactors being planned. Atomic En- 
ergy commission already has issued 
licenses for seven reactors, and has a 
number of other applications under 
consideration. 


The announcement of atomic ener- 
gy insurance pools indicates progress, 
but there is still “quite a way to go 
before the insurance problem will be 
licked,” according to R. L. Schacht of 
Columbus, Neb., general manager of 
Consumers Public Power District. Mr. 
Schacht, in testimony before the joint 
Congressional committee on atomic 


Consumers plans to build a 75,000 
kilowatt atomic energy plant near 
Hallam, Neb. Mr. Schacht complained 
that lack of adequate insurance is the 
largest obstacle in the way of building 
the plant. He called for action by the 
federal government to pay for dam- 
ages above a certain figure. At pres- 
ent the government would pay dam- 
ages in excess of $65 million, but 
legislation is pending to lower that 
figure. Even though the coverage has 
been made available, Mr. Schacht said, 
it does not solve the problem unless 
the cost is economically feasible. 





Goes Participating 
on WC in N. J. 


A participating program applicable 
to New Jersey workmen’s compensa- 
tion and employers liability policies 
will be made available June 1 by 
Travelers. The participating program 
will make available appropriate pre- 
mium savings to New Jersey WC poli- 
cyholders with favorable loss experi- 
ence, according to company. officials. 


Wis. Fire Rates Ruled 


Excessive by Rogan 
(CONTINUED FROM PAGE 1) 
proposed rates provided for a 4.25% 
reduction, but department technicians 
maintained that a reduction of 17% 
should be made. The major reductions 
applied to mercantile, manufacturing 

and public building risks. 


PHELPS QUESTIONS DECISION 

MILWAUKEE—Commenting on the 
decision by Commissioner Rogan, W. 
L. Phelps, manager of Fire Insurance 
Rating Bureau, questioned whether the 
evidence presented at the extensive 
hearings supports that decision. 

“While the bureau has not had an 
opportunity to make a full and com- 
plete study of the decision,’”’ Mr. Phelps 
said, “the order appears to overlook 
material testimony showing the rea- 
sonableness of underwriting profits 
actually earned by stock insurance 
companies in Wisconsin during the last 
five-year period, which amounted to 
5.8% before federal taxes. It is undis- 
puted that Wisconsin insurance rates 
compare favorably with those in oth- 
er states. 

“In addition,” Mr. Phelps said, “the 
decision appears to disregard funda- 
mental rating principles which long 
have been considered necessary to 
produce fair and reasonable rates. The 
issues involved in this matter are of 
serious concern to the fire insurance 
industry in Wisconsin. The commis- 
sioner’s decision will be given careful 
review and study by the bureau’s 
management committee.” 

The bureau represents 297 stock and 
mutual companies licensed in Wiscon- 
sin. 








Gold is Assured of 


Reelection in N. C. 


Commissioner Gold of North Caro- 
lina scored an easy victory in the state 
primary, in his bid for a new four-year 
term, handily outdistancing John N. 
Frederick, Charlotte adjuster, who was 
his only opposition for the post. The 
nomination assured Mr. Gold of elec- 
tion. He has held office since Nov. 16, 
1953, when he was appointed to suc- 
ceed Waldo C. Cheek. 





William F. Houk has been named district 
representative in Wisconsin for Lloyd-Thomas 
with offices at 770 N. Plankinton avenue, Mil- 
waukee, 


Advances Daenzer, 
Names Doolittle 


Security-Connecticut group has 
named Edgar J. Doolittle Jr. to the 
new position of executive vice-presi- 





Bernard J. Daenzer Edgar J. Doolittle Jr. 


dent and Bernard J. Daenzer vice- 
president of operations. The two and 
Calvin N. Shepherd, vice-president and 
treasurer, are named directors. 


Mr. Doolittle formerly was with Met- 
ropolitan Life. Mr. Daenzer has been 
with the group since 1943. He became 
an officer in 1950, advanced to head of 
the agency development department 
in 1954, and became vice-president in 
charge of the eastern division in 1955, 
He is a CPCU. 





Maryland Casualty 
Advances Chrysler 


Maryland Casualty has advanced P, 
Charles Chrysler, manager of the fire 
division, to assistant secretary. He 
started in insurance in 1925. He was 
= manager of the fire division in 
1950. 








FIRE-CASUALTY 
UNDERWRITING 
POSITIONS 


D-nver Bond Undr. $ 7,500 
California Lloyd's Asst. 6,500 
California Fire Undr. Mgr. 9,000 
Chicago I. Marine Undr. 8,500 
Indiana Casualty Undr. 7,200 
Michigan Group Undr. 7,200 
Chicago Comp. Liab. Undr. 7,500 
Pennsylvania Casualty Mgr. 10,000 
East Marine Undr. Mar. 12,000 
Denver Casualty Undr. Mgr. 8,500 


Many unlisted positions for underwriters 
with 5-10 years experience All sections of 
country—6500-12,000. Write for details. If 
not interested in registering at this time, 
objective information will be forwarded 
upon request. Confidential handling all in- 
quiries. 


FERGASON PERSONNEL 


330 S. Wells St. Chicago 6, Ill. 
HArrison 7-9040 
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Guide to A&S Ad 
Rules Passes Muster 
at $t. Louis Hearing 


ST. LOUIS—The 32 pages of inter- 
pretation of the NAIC advertising 
rules for accident and sickness insur- 
ance were subjected to the rigors of 
a three-hour open hearing here in a 
prelude to the commissioners’ meet- 
ing, with the weight of opinion favor- 
ing adoption substantially as written. 
Most of the time, however, was taken 
up with arguments against parts of 
the interpretative guide or some of 
the advertising rules themselves. Di- 
rector Thomas Pansing of Nebraska, 
chairman of the subcommittee on 
A&S advertising rules, was in charge. 
About 75 attended. No major changes 
were made in the draft of the guide. 

Opening on a quiet, non-controver- 
sial note, Mr. Pansing offered a sug- 
gestion from Harold Bittel of New 
Jersey on “confining sickness,” and 
there were some word insertion and 
deletion recommendations from S. B. 
Hutchinson, Washington National, 
chairman of the advertising rules com- 
mittee of Health Insurance Assn., and 
Donald S. McNaughton of Prudential, 
who had some similar ideas from mem- 
bers of Life Insurance Assn. Messrs. 
Hutchinson and McNaughton said they 
would favor adoption of the guide 
with their amendments. 

- 7 e 

Artemus C. Leslie of Blue Cross 
Commission said his people could not 
see the reason, under the endorsement 
by third party rule (Section 15 of the 
code), for the prohibition of represent- 
ing “that a policy or plan of an insur- 
er is a community health plan or 
program unless such a policy or plan 
has been officially adopted by the par- 
ticular community government for the 
residents of that community.” He 
called on James E. Stewart, head of 
the Cincinnati Blue Cross and chair- 
man of the commission’s government 
relations committee, who said the in- 
surance business is fighting a national 
battle “which can’t be won,” but which 
it must carry on until the whole solu- 
tion is achieved by voluntary means. 
Nothing should be done to break up 
the united effort that has been made 
so far, Mr. Stewart warned. 

Commissioner Sheehan of Minneso- 
ta took exception to this. If a commu- 
nity has adopted a plan as defined 
there is no violation, he said, “but 
anything beyond that would be mis- 
leading” and would be providing ex- 
emption for Blue Cross beyond what 
the commercial companies can get. Mr. 
Sheehan added he doesn’t intend to 
placate anyone anymore on the ques- 
tion of state-federal jurisdiction. He 
intends to handle the problems as 
they come to the state and the state 
alone. 


In the afternoon, however, when 
the subcommittee met to consider the 
Suggestions offered in the morning, it 
was decided to eliminate the word 
“officially” before the word adopted 
and to add at the end of the sentence 
“or has been officially so designated 
by law.” 

Moses G. Hubbard of Commercial 
Travelers of Utica, who has main- 
tained an unblemished record of op- 
Position to much of what has gone 
into the advertising rules, presented 
three ideas for wording to be added 
to the preamble of the interpretative 
guide: 

1. “Where an advertisement invites 


the reader to secure additional infor- 
mation regarding provisions of a pol- 
icy, the advertisement and the infor- 
mative material supplied in response 
to a request therefor shall be consid- 
ered as a unit in determining whether 
or not the advertisement thus com- 
pleted is misleading.” 

2. “If an advertisement is in fact 
fair, honest, and properly informative 
it shall not be construed to be false, 
deceptive, or misleading under any 
code rule or any interpretation there- 
of.” 

3. “Compliance with these rules shall 





constitute compliance with the law.” 

If these additions were made to the 
preamble, Mr. Hubbard said, “our ob- 
jections to the rules themselves would 
be greatly minimized despite the inept 
and confused language which sever- 
al of the rules contain.” 

The thought behind combining the 
invitational ad and the follow-up, Mr. 
Hubbard explained, is that the mail 
order companies feel they can’t get a 
reader interested in an ad unless they 
say enough to arouse his curiosity, but 
if as a consequence of saying enough 
there must be appended to the ad ex- 





NOW 
YOU CAN 
OFFER 
IT... 


clusions, reductions and _ limitations, 
the possibility of having anyone write 
in for further information is practical- 
ly zero. If the reader goes so far as to 
inquire for more information, that in- 
formation should be complete, Mr. 
Hubbard said, and the invitation to 
inquire then would be combined with 
the additional information -in its test 
with the advertising code. If the read- 
er doesn’t send in for more informa- 
tion he can’t get insurance and can’t 
be deceived. 

Only last Thursday, Mr. Hubbard 

(CONTINUED ON PAGE 19) 
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WHAT SHOULD YOU 
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New Broad Form Personal 
Theft Policy. Replaces Resi- 
dence and Outside Theft form. 
Desirable change. 


Broadens coverage. In five im- 
portant ways. Makes it world- 
wide in fact. Personal insureds 
will like it! Great buy.* 


road 
new line. 


*Improved Limited Personal Theft form 


also available at lower premium. 


Serving Agents for over 70 Years 


AMERICAN SURETY 


FIDELITY + SURETY + CASUALTY 
HOMEOWNERS + ACCOUNTANTS LIABILITY + AVIATION 


COMPANY 


Name. 


Get current issue of our “Mail- 
to Prorits”. 
Convenient chart 
compares new coverages with 
old. Also offers selling hints. 
Just mail coupon, today. 


AMERICAN SURETY COMPANY 

Agency & Production Department 

100 Broadway, New York 5, N. Y. 

Please send Mailroad to Profits featuring new “Broad Form 
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Whittemore to Helm 


of Hawaii Board 

Frederick P. Whittemore has been 
elected president of Board of Under- 
writers of Hawaii. Mr. Whittemore, 
insurance department manager of 
Cooke Trust Co., succeeds Douglas 
Ackerman. 

Fred Foster of Alexander & Bald- 
win was named vice-president, with 
five general agencies elected to the 
Board’s executive committee includ- 
ing: Bonding & Insurance Agency, B. 
F, Dillingham Co., Hawaiian Insur- 


ance Agencies, National Mortgage & 
Finance Co. and Occidental Under- 
writers of Hawaii. 

The luncheon meeting included talks 
by Arthur Fernandez, Shizuo Hashi- 
moto and John Hassell, presidents of 
the General Insurance Associations of 
Maui, Kauai and Hawaii. 





Ga. Okays Furrier Change 

Georgia department has approved the 
furriers’ customer special policy and 
endorsement forms 2, 3, and 6 filed 
by Inland Marine Insurance Bureau 
effective May 18. 


Brundick Elevated by 


National of Hartford 

Ralph W. Brundick has been ap- 
pointed controller of National of Hart- 
ford. He has been controller in the 
western department. He joined the 
group as assistant statistician at the 
home office in 1947, transferred to 
Chicago as assistant controller in 1948 
and became controller there in 1955. 

George W. Andrews will become 
controller in the western department. 
He joined the group in 1924 through 
H. G. B. Alexander & Co. in Chicago, 
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which was, at that time, U.S. manag, 
er of Transcontinental. He became 
directly affiliated with the westery 
department of the group in 1929 whey 
the field management of Transconti/ 
nental was assumed by National. He 
has been superintendent of the ac. 
counting department since 1943. 





Insurance Groups 
Back Amendments to 
Longshoremen’s Law 


Representatives of Assn. of Casu- 
alty & Surety Companies and Ameri- 
can Mutual Alliance testified before 
the House education and labor com- 
mittee urging passage of a bill to 
amend the longshoremen’s and _har- 
borworkers law. The bill would rem- 
edy a situation brought about by the 
case of Ryan Stevedoring vs Pan- 
Atlantic Steamship in which the in- 
jured longshoreman was awarded 
workmen’s compensation and _ third 
party liability against his employer, 
The bill provides that the liability of 
the employer is exclusive in such 
cases and it would not affect the 
amount or right of recovery of the 
employe against the third party. 

Andrew Kalmykow appeared for 
Assn. of Casualty & Surety Companies 
and Wallace M. Smith for American 
Mutual Alliance. 

The organizations also termed de- 
sirable two similar bills directed at the 
same situation which would bar an 
action by an employe against fellow 
employes and possibly through them 
against their employer and it would 
amend the section relating to third 
party actions by prohibiting action 
against officers, agents or employes 
of the employer. 


Kurt Hitke & Co. Branch 
Managers Meet at Chicago 


Kurt Hitke & Co. last week held its 
annual two-day branch managers’ 
conference in Chicago. The firm has 
eight branch offices throughout the 
country. 

Kurt Hitke, president, who presided 
at the meeting, is attending the an- 
nual meeting of National Assn. of In- 
surance Commissioners in St. Louis 
this week before returning to his Mi- 
ami offices. 








Dressel Heads Franklin 
Fire & Casualty of Ohio 


Walter Dressel, insurance superin- 
tendent of Ohio from 1945-46, has been 
elected president of Franklin Fire & 
Casualty, which he and others recent- 
ly organized at Columbus, O. 

Other officers are Ray Wunderlich, 
vice-president; E. G. Howard, secre- 
tary, Dr. Robert C. Benning, treasurer, 
and Pat Denardo, general counsel. The 
company has a capital of $300,000. 





GAB Promotes Lyda at Dublin, Ga. 


General Adjustment Bureau has 
promoted Louis F. Lyda from adjuster- 
in-charge to branch manager at Dub- 
lin, Ga. The office, formerly under 
supervision of the Macon, Ga., branch, 
now is an independent facility. 





Talks on Rubber Surveyor's Tasks 


C. R. Worman of C. R. Worman & 
Co., marine surveyors, addressed 
American Marine Insurance Forum on 
the loss surveyor’s problems connected 
with importation of raw rubber, at a 
luncheon meeting in New York. 





Nicholas Gannam has been named 
pricing director of Allstate at the 
home office. He joined Allstate in 1949 
as analyst in New York, transferred 
to the eastern zone office as analyst in 
1950, and to the home office as claim 
statistician in 1952..Mr. Gannam is 4 
CPCU and a member of Insurance 
Institute of America. 
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Perry Elevated to 
Vice-President by 


American Home 

Marlin F. Perry has been elected 
vice-president of American Home. He 
was formerly a 
secretary. He is al- 
so vice-president 
of State of Penn- 
sylvania. 

The _ vice-presi- 
dency is a new po- 
sition in the com- 
pany. Mr. Perry 
will be in charge 
of the midwest 
sales program and 

il . his headquarters 
will be in New 
M. F. Perry Vouk. 

He joined the company in 1954 as 
agency superintendent after six years 
with American International Under- 
writers in Manila, Hong Kong, Singa- 
pore and New York. He joined AIU as 
a fire underwriter and concluded his 
activities with that organization as 
manager of multiple lines at Singapore. 
He entered insurance in 1927 with Chi- 
cago F.&M., joined Republic in 1934 
and was agency supervisor and mana- 
ger of the New York and suburban 
territory of Republic when he went 
with AIU. 





Sioux City Agents’ Groups 


Vie for City Coverage 


SIOUX CITY, IA.—M. E. Rawlings, 
attorney for the recently-formed In- 
surance Counselors Assn. of Sioux City, 
has asked the city council to give his 
group one-third of the city’s insurance 
business, which for the past two years 
has gone to Sioux City Assn. of Insur- 
ance Agents. 

The agents’ association reportedly 
refuses to go along with the proposal. 

City Manager R. M. Hoisington 
praised the agents’ association saying 
“it has provided satisfactory service, 
assisted the city in materially reduc- 
ing premiums while providing ade- 
quate coverage of insured risks. and 
devoted a large share of its commis- 
sions to such extra services as a safety 
program for city employes.” 

Mr. Hoisington said the city is will- 
ing to go along with the sharing pro- 
posal if the groups agree, but pointed 
out that if they did not, the city would 
have to let bids on its coverage. This 
system, he said, would eliminate the 
present “fringe benefits’ and might 
concentrate business in several firms 
not locally represented. He said split- 
ting the coverage would place the 
council in the position of having to 
decide what percentage each group 
would get and would not prevent for- 
mation of other groups also demanding 
a share of the city’s coverage. 





Premium Tax Revenue 
in Nebraska up 21% 


The revenue from taxes on insurance 
premiurns in Nebraska has increased 
21% in the past year from $2,576,000 
to $3,120,701, indicating a sharp in- 
crease in insurance business in that 
state. 

The premium tax provision, enacted 
by the 1951 legislature, is 2% on 
premiums received by non-Nebraska 
companies and .4% on Nebraska 
companies. 





Brokers’ Directory Out 


The 1956 Insurance Brokers Direc- 
tory, a list of brokers, associations and 
corporations in New York state, has 
been published by the Insurance Advo- 
cate. e 620 page directory contains 


more than 28,000:names with addresses 
and licénse numbers. Supplementary 
Issues during the year will give all 


change and revisions including the 
names of new licensees. The directory, 
may be obtained from the Insurance 
Advocate, 135 William street, New 
York. 





Detroit Buyers Fete Agents 


Insurance Buyers Assn. of Detroit 
at its May meeting entertained agents 
who handle their accounts. 

Brief talks were made by M. R. De- 
Laurier, president; E. F. Neubecker, 
chapter representative to American 
Society of Insurance Management, and 
Fred C. Esper, president of Detroit 
Assn. of Insurance Agents. 


Glens Falls Shows 
Gain in Premiums, 
Underwriting Loss 


Glens Falls group had written pre- 
miums of $18,559,377 in the first quar- 
ter, an increase of $1,068,757, but sus- 
tained a net underwriting loss of 
$423,970 compared with a net gain of 
$781,536 for the first quarter of 1955. 

After providing for an increase in 
the unearned premium reserve of 
$598,898 there was an underwriting 
loss of $1.300,135 compared to the 1955 


underwriting gain of $143,723. Income 
from investments totaled $795,967, a 
10% gain. 

M. M. Simpson, vice-president, is 
retiring after 23 years. He was named 
secretary in 1943 and vice-president 
in 1949. 

C. Irving Bush has been elected 
secretary in charge of production for 
New England. He joined the company 
in 1935. 





Brooklyn field office of Home has 
transferred to 180 Montague street, 
Brooklyn. William J. Palmer is man- 
ager. 
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These are the primary coverages of the 
Combined Disability Department. But, 
in addition, special group plans and 
other disability policies with attractive 
commission allowances are available. 


Combined Group of Companies 


Combined Insurance Company of America, Chicago; 
Combined American Insurance Co., Dallas; 
Hearthstone Ins. Co. of Massachusetts, Boston; 
First National Casualty Co., Wisconsin 
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OF “SUCCESS UNLIMITED” 
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Yes, 
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Cleveland Board 
Names Six Trustees 


Insurance Board of Cleveland at its 
annual meeting named three class 1 
members to the 
board of trustees. 
They are Cliff B. 
Dye and Paul R. 
Goldenbogen, both 
reelected, and W. 
Doug Gorton. 
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Mr. Dye, Ist 

vice-president of 

Brooks & Staf- 

ford Co. and past 

president of the 

Board, has _ been 

Cliff B. Dye a trustee since 


1952. Mr. Golden- 
bogen, president of A. F. Goldenbogen 


Co., has been a trustee since 1953. Mr. 
Gorton is a partner in Calder-Gorton 
& Co. 

To fill posts caused by expanding 
the number of trustees from nine to 
12, the Cleveland board elected three 
trustees from its classes 2 and 3 mem- 
berships. They are Arthur J. Athans, 
Edwin A. Inkley and Ray D. Sherwin. 

Jack B. John, board president, in his 
annual report emphasized expanded 
and educational programs conducted 
by the board. He praised Cleveland 
I-Day and the junior fire department 
projects and congratulated members 
for their help in the recent windstorm 
in the area. 

William H. Levering, trustee of Ohio 
Assn. of Insurance Agents for Cuya- 
hoga county, reported on administra- 
tive improvements in the state asso- 
ciation. 
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Since July 1, 1945, thousands of policies 
protecting many of the country’s leading 
lawyers and law firms have been written 
by this Company. For claim and under- 
writing know-how based on more than 
a generation of experience, consult your 


local agent. 















Bachman Succeeds 
Lilly at GAB 


Roy G. Bachman, assistant to the 
president of General Adjustment Bu- 





Roy G. Bachman 


George W. Lilly 


reau, was promoted to executive vice- 
president, succeeding George W. Lilly, 
who is retiring after 25 years with the 
bureau. At its annual meeting in New 
York the bureau also reelected Ken- 
neth E. Black, president of Home, 
president and all other officers. A. L. 
Ross, chairman of the Crum & For- 
ster companies, and Olaf Nordeng, 
vice-president of Aetna Casualty, were 
named to the board. 

Mr. Bachman started in insurance 
in 1926 as an adjuster. He moved to 
Florida as state agent for Public Fire 
and later became secretary. He joined 
the bureau in 1933 as assistant man- 
ager at Memphis and transferred to 
Atlanta as an adjuster in 1937. He 
was named assistant general manager 
at the New York headquarters in 1939. 
He became general manager at Atlan- 
ta in 1948 and assistant to the presi- 
dent last October. 


Mr. Lilly began his insurance career 
44 years ago with Western Adjust- 
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ment in Duluth. He was general man- 
ager of Fire Companies’ Adjustment 
Bureau when he helped organize the 
successor General Adjustment Bureau 
in 1931. He became its general man- 
ager and executive-vice-president and 
saw it grow to 400 branch offices in 35 
states, employing more than 2,000 ad- 
justers. A testimonial dinner, attended 
by more than 100 persons, was given 
Mr. Lilly in New York. 


N. Y. Rules Public 
Adjusters Can Share 


Fees with Producers 


New York insurance department has 
ruled that, under a recent amendment 
to the state insurance law, a public ad- 
juster now will be permitted to share 
his fee with the licensed agent or brok- 
od who sold the insurance covering the 
oss. 


Superintendent Holz, however, cau- 
tioned public adjusters that two other 
requirements of the law prohibit so- 
liciting adjustments from insured be- 
tween 6 p.m. and 8 a.m. and specify 
that the adjuster obtain: a written 
memorandum from insured detailing 
the amount of compensation to be paid 
for adjustment services. 








Miami Board Appeals 
WC Lawyer Fee Proposal 


Greater Miami Board has opposed 
adoption of a proposed schedule of 
attorneys’ fees in Florida workmen’s 
compensation cases. The board told 
Gov. Collins that every employer in the 
state will have to pay higher WC pre- 
miums if the proposed schedule is ap- 
proved by Florida industrial commis- 
sion. 

Raymond W. Butler, president of the 
board, said adoption of fees is not 
necessary since a person suffering from 
industrial injury looks to the indus- 
trial commission to represent him as a 
member of the puble. The proposal 
seeks a graduated scale of fee allow- 
— ranging up to 30% of the total 
claim. 





Staten Island Agents 
Hold All-Day Forum 


More than 50 agents attended an all- 
day insurance forum staged by Rich- 
mond County (N.Y.) Assn. of Insur- 
ance Agents on Staten Island. 
Discussion leaders were Thomas E. 
Kennelly of St. Paul F.&M. on the 
homeowners package policy, Norman 
Nead of Home on garage liability, Nic- 
holas Ilario of Aetna Casualty on 
residence burglary, Andrew Gettings 
of U.S.F.&G. on contractural liability, 
James Glover of Hartford Accident on 
storekeepers liability and Lowell S. 
Werner of Maryland Casualty on Fi- 
delity bonds. 

The association will meet on June 8 
at the Meurot Club and will hold its 
golf outing June 20 at Richmond 
county country club. 


FHA Self Insurance 
Gets Committee Nod 


The Senate banking committee has 
reported favorably on the administra- 
tion housing bill containing provisions 
for FHA self insurance of repossessed 
properties. 


OL&T Rates Up 12% 


Mutual Insurance Rating Bureau 
has increased by 12% bodily injury 
rates for OL&T in Minnesota, effect- 
ive May 23. 


Wage Scale Up in Virgin Islands 

The Department of Labor has raised 
minimum wage rates of the Virgin 
Islands’ insurance, banking and 
estate businesses from 40, 45, and 50 
cents an hour to 65 cents an hour, 
effective June 4. 
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Offers Frank 
Opinions on BI 
Loss Problems 


Unusually candid comments on cas- 
ualty claim problems were offered 
those attending the annual meeting of 
Illinois Bureau of Casualty Insurers 
at Springfield recently by E. H. Las- 
seter, vice-president and secretary of 
Illinois National. He touched on leg- 
islation, NACCA, unnecessary law 
suits, the entrance of fire companies 
into the auto BI and PDL business, 
and unnecessary payment of losses. 

Compulsory automobile insurance is 
inevitable in Illinois, Mr. Lasseter 
said, remarking “we are going to be 
mighty lucky if we don’t get it out of 
the 1957 legislature . . . we had better 
adapt our thinking to that possibility 
and probability as soon as possible.” 


Another legislative change coming 
in Illinois, he predicted, is in the con- 
tributory negligence law, which he 
said is destined to become compara- 
tive negligence. When this happens, 
Mr. Lasseter said he hopes the Wis- 
consin law is used as a model as 
against those in Mississippi and Ar- 
kansas. He suggested that the com- 
panies try for a properly worded com- 
parative negligence law rather than 
fight a losing battle against the 
changes in the present statute. “We 
claim men know that jurors do com- 
pare negligence on each and every 
case and any protection by the courts 
of appeal, under the contributory neg- 
ligence doctrine is already nothing but 
a fond memory.” 

Illinois is one of the three or four 
states having no provision for a med- 
ical examination of a plaintiff in a 
bodily injury suit, although for years 
some of the companies have attempted 
to get such a law passed. Some of the 
companies seem to feel that to ask for 
a medical examination bill will en- 
courage plaintiffs’ attorneys to offer 
something worse in return. Mr. Las- 
seter said the NACCA organization is 
already ramming through bills adverse 
to insurance in every session of the 
legislature, and at the last session the 
insurance business got nothing in re- 
turn. The plan of attack, he said, 
should be to follow the NACCA lead 
and deluge both houses with bills so 
that instead of having nothing to trade 
in committee both sides will have bar- 
gaining power. 


Mr. Lasseter said he made an anal- 
ysis of his BI law suits and conclud- 
ed that 33% of them have been pro- 
moted by the insurer on the other side 
of the case. Sometimes this is done to 
start a back-fire against claims from 
the other car involved, but too often, 
he said, it is done for no other reason 
than to protect subrogation or keep 
from paying PDL. At the same time 
the cost of litigation from the defense 
angle is getting to the point where 
good lawyers are “pricing themselves 
out of the market.” Mr. Lasseter said 
a company is stuck whether it pays or 
defends on low limit policies, since 
even if it is 100% successful the at- 
torney fee will insure that the com- 
pany is a loser. Attorneys charging 
such prices cannot understand why 
some of the cases are settled, and Mr. 
Lasseter said it does no good to ex- 
plain that it is a simple matter of 
arithmetic. He also criticized the ten- 
dency on the part of defense counsel 
as a class, to become more and more 
afraid of litigation. 

Hitting some highlights of the phys- 


ical damage loss problems, Mr. Las- 
seter commented that the entry of the 
fire companies is not going to make 
the business any easier for the cas- 
ualty insurers. “Claimwise, the fire 
industry has been nothing but a con- 
test to see who gives away the most, 
and I can see some evidence that some 
of them are going into the casualty 
business with that same thought in 
mind.” 





N. J., N. C. Approve 
Mercantile Block 


New Jersey and North Carolina have 
approved the mercantile block filed 
by Inland Marine Insurance Bureau 
and other rating organizations. 





Tenn. Agency Marks 75th Year 


Buell & Crockett agency of Nash- 
ville has marked its 75th anniversary. 
Dempsey Weaver Jr. and Paul W. 
Turner are partners in the company, 
founded by Capt. W. A. Mitchell. 
Don Carlos Buell became a partner in 
the 1890s and was joined by Joseph V. 
Crockett when Capt. Mitchell died a 
few years later. 
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Says Agency System 
Depends on Sales 
and Independence 


Salesmanship and independence are 
key factors in the agency system, John 
V. Addy, vice-president of Appleton 
& Cox, told North Carolina Assn. of 
Insurance Agents at its annual meet- 
ing in Pinehurst. 

“Answer the call of competition,” he 
urged. “Meet it on the battlefield and 
pin its ears back with your superior 
product, your superior knowledge and 
your will to win.” 

However, he cautioned, beware of 
the company which, under the cloak 
of service, is willing to take over and 
perform the normal functions of the 
local agent. Every such function an 
agent gives up to a company will 
weaken his position with the company 
and his competition. 

Calling direct writer competition the 
greatest single problem facing the 
agency system, Mr. Addy said there 
will always be buyers satisfied with a 
little less for a little less. However, 
many good citizens will be misled by 
some of the advertising which is going 
on about the insurance product, and, 
he pointed out, these are the people 
agents and companies must prevent 
the cut raters from selling. 

Companies realize that the price 
differential is the agent’s salary for 
performing a local service in the sale 
and servicing of a national product. 
Any company, he said, could meet the 
rates of the direct writers if they could 
reduce their costs by the local agent’s 
salary. 

“Fortunately, most insurance com- 
panies recognize the great importance 
of the local agent in the insurance pic- 
ture and will continue to write their 
business through qualified agents who 
will not only secure the original order 
but who will carry through the many 
other services which follow the sale,” 
Mr. Addy said. 


Some stock companies should stop 
trying to minimize the importance of 
the local agent in an attempt to strad- 
dle the fence on the agency and direct 
writer systems, he commented. 

However, he warned, agents should 
keep their company name in the back- 
ground. It is wise for an agent to keep 
his clientele advised as to what type of 
company he does business with, he 
said. If an agent sells himself com- 
pletely on a company, he will have no 
trouble selling the company to his cus- 
tomers. 

No one can argue that all is well 
with the business today, Mr. Addy 
said. With agents unable to find mar- 
kets for some classes of business, com- 
pany thinking has not kept pace with 
demand. Agency thinking must be 
streamlined in the face of new com- 
petition from mail order and specialty 
houses. However, if the agent is for- 
ward looking and intelligent, possessed 
of character and industry, he will ac- 
cept the challenges and obstacles and 
overcome them with courage and in- 
tegrity, Mr. Addy concluded. 





Neberman, Coolman Named 


to Wolverine Home Office 


Roy Neberman has joined Wolverine 
of Battle Creek as an underwriter in 
the home office. He was previously 
with Crum & Forster at Freeport, III. 

Wolverine also has transferred Ben- 
nett Coolman to the home office under- 
writing department from South Dako- 
ta where he was a field representative 
for the company. 


New England Agents 
to Discuss Business 
Future June 17-19 


The future of the business will be 
explored at the annual summer meet- 
ing of New England Assns. of Insur- 
ance Agents June 17-19 at Wentworth 
hotel, New Castle, N.H. 

Speakers will be Henry S. Stone, 
New England manager of Employers’ 
group; Kenneth Ross, president of 
NAIA; Valmore H. Forcier of Daniel- 
son, past president of Connecticut 
Assn. of Insurance Agents; Commis- 
sioner Knowlton of New Hampshire; 
Gen. Walter E. Arnold of U.S. air 
force; Capt. Elliot Olson of U.S. navy 
and Paul Blaisdell of Assn. of Casual- 
ty & Surety Companies. 





Adrian Association Expands 
Adrian (Mich.) Assn. of Insurance 

Agents has changed its name to Le- 

wanee County Assn. of Insurance 


Agents and has broadened its activi- 
ties and membership. Jack Butterick 
of Lansing, assistant secretary-man- 
ager of the Michigan association, ad- 
dressed the board at its May meeting 
on the “safe-teen” program. 
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Those who need 


PROFESSIONAL 
LIABILITY 


are good customers 
for "Shelby” agents 


Doctors buy quite a bit of 

insurance. Being able to 
offer them the best of Profes- 
sional Liability protection at a 
considerable saving in rates, 
“Shelby” agents have quite an 
advantage in getting that busi- 
ness. With it comes much of 
the other insurance on which 
they have similar money sav- 
ing rates to offer. 


Price isn’t the first con- 

sideration. Doctors need 
and want the best liability 
protection they can get and 
many picked a “Shelby” policy 
when there was no price ad- 
vantage. Now mutual rates are 
available to those who qualify. 
That makes an_ unbeatable 
combination. Do you have it? 


INSURANCE COMPANY 
% SHELBY, OHIO 


J VERN: 
FIRE & CASUALTY 
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Ackerman Restates 


the Values Offered 
by Bureau Insurers 


D. R. Ackerman, chairman of Great 
American group, addressing the annual 
meeting of Texas Assn. of Insurance 
Agents at San Antonio, restated some 
of the values of the so-called bureau 
companies, and reminded the agents 
that absence of bureau services and 
unrestrained rate competition with 
each company on its own “inevitably 
leads to rate inadequacy.” 

Unrestrained rate competition in in- 
surance is contrary to the best interests 
of producers, insurers, claimants and 
the public generally, Mr. Ackerman 
said. Insurance rate making requires 
the collection of large volumes of sta- 
tistical data from numerous companies 
which are obligated to observe certain 
classifications, underwriting rules and 
rating procedures, since only by pool- 
ing uniform statistical data from many 
sources can adequate rates and relia- 
ble actuarial bases be found for all 
lines, all classes, all risks and all ter- 
ritories. “This is a hard fact,” Mr. 
Ackerman declared. “It is the essential 
element which creates the needed sta- 
bility without which none of us in the 
insurance business could survive.” 


He asked the agents to imagine what 
would happen if each time they under- 
took to insure an individual risk there 
were no floor on the rates and innu- 
merable quotations were offered, each 
unique and inconsistent with the oth- 
ers. There would be utter confusion 
because no agent could ever offer a 
firm price quotation and would have 
to hedge against a multiplicity of rat- 
ing propositions. The cry would go up 
for some sort of regulation. 

The fact is, he pointed out, that no 
insurer, no matter how large, has 
enough data of its own to establish a 
complete set of rates for all the kinds 
of insurance it writes and every insur- 
er is dependent, in whole or in part, 
upon the cooperative rate making ma- 
chinery which has been organized and 
supported by the bureau companies. 
Mr. Ackerman commented that the bu- 
reau insurers by committing themselves 
to a pattern of rates in the public in- 
terest has made it possible for some 
companies to benefit themselves by 
“sniping around the edges of the stable 
rating system without which no one 
in the insurance business could possi- 
bly exist for any length of time.” How- 
ever, the uniform rates of the bureau 
companies do not eliminate competi- 
tion so far as they are concerned. Uni- 
form rates do not preclude competition 
with respect to security—the building 
up of adequate reserves, substantial 
surplus and a financial position sup- 
porting the company’s commitments 
and obligations. This adds strength and 
permanent value to the protection of 
policyholders of inestimable import- 


ance whether it is deferred liability or 
large potential concentration of expo- 
sure of a catastrophic nature. 

In addition, Mr. Ackerman noted, 
there is competition with respect to 
coverage, the search for better and 
broader methods of providing protec- 
tion, plus the evolution of policy con- 
tracts and research to produce greater 
efficiency and economy in handling 
business. 

The bureau companies also offer 
competition with respect to facilities— 
for the development of specialists to 
cope with certain phases of coverage 
and creation of special arrangements 
for dealing with unusual risks. This 
brand of competition, he added, pre- 
supposes a desire to be of service to the 
insuring public and is “the antithesis 
of specialty or selective underwriting 
which seeks only to skim the cream off 
the available insurance offerings. It 
manifests, instead, a desire and an 
intention to maintain the broadest 
market for providing needed insurance 
protection of every kind and descrip- 
tion at home and abroad.” 

Finally, the bureau companies offer 
competition with respect to service. 
They maintain an efficient corps of 
technicians such as accountants, en- 
gineers, auditors, claim investigators, 
lawyers and others to facilitate the 
insurance transaction and serve pro- 
ducers and policyholders. 

One of the most useful services of 
the conference companies is the sup- 
port they give to the agency system, 
and Mr. Ackerman said if the agents 
recognize their traditional position as 
insurance counsellors and advisors and 
will energetically promote the interests 
of the best stock companies, competi- 
tion need not be feared from any 
source. 

The combination of these types of 
competitive activities contradict those 
who claim that legal inhibitions of one 
kind or another are lowering all insur- 
ers to a common level of mediocrity, 
Mr. Ackerman said. Open competition 
in rates cannot be tolerated, but the 
legal restraints that are intended to 
provide the necessary controls do. not 
prevent competition which keeps the 
business growing and expanding. 





American Motorists Has 
Record Earning in 1955 


American Motorists of the Kemper 
group recorded $35,794,233 in written 
premiums last year, a gain of $1.1 mil- 
lion over 1954. Assets increased more 
than $4 million to $62,336,237, and 
earnings were at a record $6,550,430. 
The company paid a stock dividend 
on 133,333 shares last year and sold 
200,000 shares of $3 par value stock 
at $8 per share. 


McCartney Heads FCIC 


Frank N. McCartney, manager of 
Grange Ins. Assn. of Seattle, has been 
appointed manager of Federal Crop 
Insurance Corp. He succeeds Charles 
S. Laidlaw, who resigned in December. 
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YOU ARE THE STAR 
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This ad of The Home Insurance Company is aimed at getting an 


audience for you — the best businessman in your town. 


You get a group together — or even a single prospect. Your Home 
fieldman will help you to turn talk into premiums! 


This advertisement appears in color in: 


Business Week—July 7 » Newsweek—July 16 « Time—July 16 + U. S. News & World Report— 
July 27 + Nation’s Business—August + Town Journal—August * American Home—August 
Better Homes & Gardens—August 
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U.S.F.&G. Promotes 
Three on West Coast 


George C. Bottoms has been pro- 
moted to assistant agency director for 
the Rocky Mountain and Pacific coast 


territory of U.S.F.&G. He had been 
manager at Portland, Ore., since 1953. 

Lotus M. Conser, associate manager, 
succeeds Mr. Bottoms and Fulton A. 
Olsen, special agent since 1950, will 
head the fire division, formerly super- 
vised by Mr. Conser. 








BOSTON INSURANCE COMPANY 
OLD COLONY INSURANCE COMPANY 


ethbtre 


87 KILBY STREET ee 


> 
ayiaeee 


more and 






BOSTON, MASS. 











which are geared to give him 
career. 


Fire & Casualty 
Company 





EARL W. GAMMAGE, PRESIDENT 
P. O. BOX 1662 ° 





The Successful Agent is a 


GOOD STUDENT 


There's so very much to know these days about insurance as 
a whole and each client's needs in particular that the successful 
agent is seriously studious about his profession. He believes in 
rendering better service through greater knowledge. And he 
quite naturally prefers to associate himself with companies 


PAN AMERICAN 





practical, helpful aids to his 


Insurance 
Company 


T. EARNEST GAMMAGE JR., Exec. Vv. P. 
HOUSTON 1, TEXAS 











Minister Reelected 
Ohio Federation Head 


Harry T. Minister of Columbus was 
reelected president of Insurance Feder- 
ation of Ohio at 
its annual meeting 
in Columbus. 

Other officers 
are E. C. Anstaett 
of Columbus, 
treasurer; Donald 
W. Stull, reelected 
executive secre- 
tary, and the fol- 
lowing vice-presi- 
dents: W. G. Al- 
paugh of Cincin- 
nati, Lewis E. Mc- 
Bride, H. P. Young 
and Samuel T. Sel- 
by, all of Colum- 
bus. 

Mr. Minister was elected president of 
the Federation last January to serve 
the unexpired term of L. H. Grinstead, 
president of Beacon Mutual Indemnity, 
who resigned because of ill health. 

R. Newell Lusby, vice-president of 
America Fore, discussed New York’s 
compulsory auto law following the 
luncheon. 


H. T. Minister 





Insurance Librarians 
to Meet in Pittsburgh 


The annual convention of the insur- 
ance division of Special Libraries 
Assn. will be held June 3-7 at Pitts- 
burgh. Speakers will include Mar- 
garet Scriven, librarian of the Chicago 
Historical Society, on “Preservation 
and Restoration of Materials,” and 
James Richardson, Mutual Benefit 
Life, on “The Story of Life of Under- 
writers Training Council.” 

A panel discussion will be held on 
binding problems covering such items 
as which insurance periodicals are 
commonly bound and how long they 
should be kept in company libraries. 
Results of a survey of binding pro- 
cedures of 175 companies, 125 of 
them insurance companies, will be 
presented at the discussion moderated 
by Emma Turner, Hardware Mutuals 
of Stevens Point. Members of the 
panel will be Wilma Neuling, Employ- 
ers Mutual of Wausau; Marian Lech- 
ner,» Connecticut General Life, and 
Jack Baltes, Globe-Union. 

Ruth Nielander, chief librarian for 
for the Kemper companies, is chair- 
man of the insurance division. 


Okla. Mutual Agents Hold 
Spring Meet at Tulsa 


The emphasis was on education at 
the spring meeting of Oklahoma Assn. 
of Mutual Insurance Agents at Tulsa. 

Speakers on the first day were Joe 
Musgrave, state legislator, who 
discussed insurance recodification; and 
Byrne Bowman, counsel of American 
Mutual Alliance, who reviewed the 
Cushing and Claremore coercion cases. 

T. N. Law Jr., Lewis Lacy and Nor- 
man Probst, insurance managers for 
Tulsa firms, presented a panel discus- 
sion on the buyer’s viewpoint on the 
second day. 

H. W. Henry of Oklahoma Inspec- 
tion Bureau described what an agent 
needs to know about the bureau and 
Wilton Fisher, tax analyst, reviewed 
income tax regulations for agents. 

Tips on running a successful agency 
were presented in a panel discussion 
by Charles F. Goodwin of Anadarko, 
Frank Reidy of Tulsa and Ben Kenedy 
of Oklahoma City. 


The program closed with a humorous 
skit on “Homeowners XYZ.” 








Security-Conn. Names 


Kearns Cal. Manager 


Security-Connecticut has appointed 
Douglas Kearns manager of the south- 
ern California underwriting depart- 
ment at Los Angeles. Craig Hubble has 








all Ravenswood Avenue, Chicago 40, rm 


been named special agent there to suc- 
ceed him. 

Mr. Kearns joined the company in 
1948 at San Francisco as an under- 
writer. He became special agent at 
Los Angeles in 1954. Mr. Hubble has 
been a solicitor for the Corbett & Ed- 
elen agency of San Diego. 
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..» Mill Owners Mutual 
offers the new Sports 
Equipment Package. 


Covers all sports 
equipment including 
boats and outboard 
motors against “all risks”; 
plus new “Running 
Down” clause for third 
party property damage. 


Avoids separate policies 
and minimum premiums. 
Provides broader coverage 
at substantial savings. 

30% extra savings for crafts 
used exclusively on lakes. 


Give your clients this 
package policy convenience 
and increase your income. 
Write for complete 
information. 


MILL OWNERS 








INSURANCE (CO. 


nce + 2015 Grand Avenve Der Memes, lowe SF 





Fire é 


YOUR CLIENT 
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YOUR counsel! | 


e You'll safeguard his 
interests — and yours 

— when you point out the 
need for a factual 
appraisal as a sound 

basis for determining 


~ his insurance protection. 
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Hartford Accident 
Names Taggard to 


and October, 1955, will receive a total 
of $500,000 in refunds when the drive 
is completed. The refunds are princi- 





California Agents Hold 
Regional Meetings at 


department; Perry H. Taft, manager 
of Assn. of Casualty and Surety Com- 


A chores We aune ttemee panies, and J. R. Harrison, assistant 

pally on overchar; : 2 n f Pacific Fi 

o Succeed Houghton insurance companies applying the un- Eureka and Redding a Pere a st — pores 

, Ed- George F. Houghton has retired as — ~25 begets er gg a — Coneten Assn. of Insurance Agents president of Humbolt association, con- 
resident manager of Hartford Acci- beter ned 35, held two regional meetings in north- Gucted the session which ended with 

—..| dent’s southern California department. ; ern California on May 17-18. Local an evening banquet. 
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He will be succeeded by J. Norman 
Taggard, assistant resident manager. 


Mr. Houghton joined the company 
in the Pacific department in 1918, was 
transferred to Los Angeles as a special 
agent in 1921, was named superinten- 
dent of agencies there in 1926 and resi- 
dent manager in 1929. 

Mr. Taggard joined Hartford Acci- 
dent at San Francisco as a casualty 
underwriter and was transferred to 
Los Angeles in 1927. He served in var- 
ious underwriting capacities until 1955, 
when he was named assistant resident 
manager. 

H. Gordon Paxson will continue as 
assistant resident manager in the 
southern California department. He 
joined the company in 1926 at San 
Francisco and was transferred to Los 
Angeles in 1928. 





S.C. Mutual Agents Sie Walgive have Week had pecs to nan A ee 
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first fire and casualty insurance clinic IM Claims Men Elect MICHIGAN MINNESOTA NEBRASKA 

tured discussions on ti a mer- Irish President NEW MEXICO NORTH DAKOTA OKLAHOMA os 
cantile package policies. Inland Marine Claims Assn. of New PENNSYLVANIA WYOMING 2 


Speakers included Commissioner 
Kelly and Deputy Commissioner Mc- 
David of South Carolina, Donald Ran- 
dolph of Zachary general agency of 
Greenville, Frank Love of Pennsyl- 
vania Lumbermens Mutual, Robert 
Zorn of Badger Mutual of Wisconsin, 


Beherd Bingeton S Soci Coreies group, treasurer, and Ferd Gambichler FIRE & ALLIED LINES PLATE GLASS 
ating Bureau and William Stringfel- : 
low, executive secretary of Mutual A- - Seong. ines and Pe Snelse GENERAL LIABILITY AUTOMOBILE 


gents Assn. of the Carolinas. James 
Boudman of Harleysville Mutual Cas- 
ualty, was chairman. 





Conn. Collision Refunds 
Now Total $300,000 


Some 15,000 Connecticut motorists 
have now received a total of $300,000 
in refunds from insurance overcharges 
in financed car purchases. More than 
$125,000 has been refunded since April 
7, according to Commissioner Spellacy 
in a report on the department’s refund 
campaign. 

The commissioner said that at least 
25,000 car buyers, between July, 1953, 


Resony Promoted by 
Hartford Accident 


Allie V. Resony has been named an 
assistant actuary of Hartford Accident 
with general supervision under Vice- 
President Harry V. Williams of ac- 
tuarial functions in the company’s ex- 
panded A&S department. 

Mr. Resony has been with the com- 
pany since 1946, and is a fellow of 
Casualty Actuarial Society. 





Standard Accident Names 


Newby, Gunther, Hargrove 


Standard Accident and Planet have 
named Harry B. Newby casualty and 
property underwriter at Indianapolis, 
Kenneth E. Gunther field representa- 
tive in New Jersey, and Ralph Har- 
grove field representative at Richmond. 


Mr. Newby joined Standard at In- 





York has elected Paul Irish of Fire- 
man’s Fund, president; Robert Cher- 
rington of American Surety, vice- 
president; T. Joseph Taylor of Great 
American, secretary; William B. Marks 
of Talbot, Bird & Co., assistant sec- 
retary; George Zacharkow of Boston 


The Boston general agency, W. S. 
Attridge Co., has added to its sales 
staff in the direct department Carl W. 
Sternfelt, who has been in insurance 
since 1917 with Employers’ Liability, 
Elmer A. Lord & Co., Phoenix In- 
demnity, Boit, Dalton & Church, John 
C. Page & Co., and most recently with 
Employers Mutuals. Also a new. ad- 
dition to the staff is Wilfred G. Cal- 
land, who entered insurance in 1924 
with Fireman’s Fund and later was 
with Employers Fire and still later 
had his own agency in Boston and East 
Bridgewater. Most recently he has 
been with Brockton Edison Co. 


units visited were Humboldt county 
association at Eureka and Shasta coun- 
ty association at Redding. Heading the 
two-county tour was Association Pres- 
ident B. Franklin Knapp, accompanied 
by Trev A. Burrow, executive secre- 
tary. 

H. M. Dorman, assistant chief of the 
financial responsibility division, state 
department of motor vehicles, Sacra- 
mento, attended both meetings to ex- 
plain the more stringent requirements 
of the newly amended financial re- 
sponsibility law. 

Talt E. Stealy, chief of the insurance 


Wallace C. Hillard, president of 
Shasta association, conducted the 
meeting at Redding. Among the speak- 
ers were Loren Bush, chief engineer, 
and E. C. Adams, district engineer, 
both of Pacific Board. The engineers 
described procedures involved in ru- 
ral fire protection and gave sugges- 
tions on how insurance rate credits 
can be secured by the development of 
adequate rural fire protection facilities. 





The Ashland, Me., agency of C. F. 
Coffin has been purchased by his son, 
Charles F. Coffin Jr. 
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FIRE med CASUALTY 


INSURANCE COMPANY 


1622 N. MERIDIAN ST. INDIANAPOLIS, IND. 





5 IMPORTANT POINTS 


1. Thirty years serving Brokers and Agents. 
2. Nine KH offices from coast to coast. 
3. Not competing with Brokers and Agents. 


4. Representing Domestic Stock Companies, operating in 48 
states with nationwide claim facilities. 


5. Offering a premium finance company, enabling Brokers 
and Agents to acquire more business. 
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General Insurance Agents 


ATLANTA — BALTIMORE — CHICAGO — DALLAS — DENVER 
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THE BUILDING BLOCKS 
OF CONFIDENCE.......: 


The confidence placed in any insurance company must 
rest upon the services it offers and upon their calibre 
of execution. In these two essential criteria, the most 
important factors are: 


i xperience (we're 139 years young) 


C2 ersonnel (our people are stand-outs in an exacting 
profession) 


@ overage (progressive, practical, comprehensive) 
EI ervice Rendered (prompt, efficient, courteous) 


GJ eputation (25% of our agents have been with us 
25 years or longer) 


We sincerely believe that these “building blocks” 
explain much of the reason why so many agents have 
profitably linked their businesses with ours. When 
you’ve got a trustworthy company, and trustworthy 
agents, you've got a pretty sound insurance structure! 






Fire Association @& ay 
Insurance Group ey 








NATIONAL INSPECTION CO. 
CHICAGO, ILLINOIS 


Service to Stock Fire Insurance companies for 53 years. 
Inspections and Underwriting Reports. 


R. L. Thiele P. A. Pederson 
Manager Ass’t Manager 
C. H. Strong, Chief Inspector 








Convention Dates 


June 3-5, Tennessee Assn. of Mutual Insurance 
Agents, annual, Lookout Mountain hotel, 
Lookout Mountain. 

June 4-5, Eastern Underwriters Assn., midyear, 
White Face Inn, Lake Placid, N. Y. 

June 4-6, Conference of Mutual Casualty 
Companies, management meeting, Lake Del- 
ton, Wis. 

June 4-8, National Fire Protection Assn., an- 
nual, Boston. 

June 7, Society of Fire Protection Engineers, 
annual, Statler hotel, Boston. 

June 10-12, Maryland Assn. of Insurance 
some, midyear, Commander hotel, Ocean 

t 





y. 

June 10-12, Insurance Advertising Conference, 
annual, Skytop Lodge, Skytop, Pa. 

June 11-13, South-Eastern Underwriters Assn., 
annual, The Homestead, Hot Springs, Va. 

June 11-13, National Assn. of Mutual Insur- 
ance Agents, midyear, Claridge hotel, At- 
lantic City. 

June 12-15, National Assn. of Insurance Wo- 
men annual, Conrad Hilton hotel, Chicago. 

June 13-16, International Assn. of A&H Un- 
derwriters, Miami Beach. 

June 14-16, Mississippi Assn. of Insurance 
Agents, annual, Edgewater Gulf hotel, 
Edgewater Park. 

June 17-19, New England Advisory Board of 
New England Assns. of Insurance Agents, 
summer meeting, Wentworth-by-the-Sea, 
New Castle, N. H. 

June 21-22, Missouri Assn. of Mutual Insurance 
Agents annual, Hotel Chase, St. Louis. 

June 27-July 1, National Assn. of Public In- 
as Adjusters, annual, Kiamisha Lake, 
N 


June 28-30, North Carolina Assn. of Mutual 
Insurance Agents, annual, Mayview Manor, 
Blowing Rock. 

July 12-14, International Assn. of Insurance 
Counsel, annual, Greenbrier hotel, White 
Sulphur Springs, W. Va. 

Aug. 8-10, Alaska Assn. of Insurance Agents, 
annual, Fairbanks. 

Aug. 12-15, West Virginia Assn. of Insurance 
Agents, annual, Greenbrier hotel, White 
Sulphur Springs. 

Aug. 20-21, South Dakota Assn. of Insurance 
Agents, annual, Cataract hotel, Sioux Falls. 

Aug. 20-22, International Federation of Com- 
mercial Travelers, annual, The Greenbrier, 
White Sulphur Springs, W. Va. 

Aug. 20-24, Honorable Order of Blue Goose, 
International, 50th Grand Nest, Milwaukee. 

Aug. 22-24, Federation of Insurance Counsel, 
annual, Shamrock hotel, Houston. 

Aug. 23-25, Texas Assn. of Mutual Insur- 
ance Agents, annual, Ft. Worth. 

Aug. 30-Sept. 1, Montana Assn. of Insurance 
Agents, annual, Helena. 

Sept. 5-7, Oregon Assn. of Insurance Agents, 
annual, Multnomah hotel, Portland. 

Sept. 9-10, Vermont Assn. of Insurance Agents, 
annual, Middlebury Inn, Middlebury. 

Sept. 9-11, Washington Assn. of Insurance 
Agents annual, Davenport hotel. Spokane. 
Sept. 9-12, Idaho Assn. of Insurance Agents, 

annual, Sun Valley. 

Sept. 10-11, New Jersey Assn. of Insurance 
Agents, annual, Traymore hotel, Atlantic 
city. 

Sept. 10-12, New Hampshire Assn. of Insur- 
ance Agents, annual, Crawford House Club, 
Crawford Notch. 

Sept. 12-14, Maine Assn. of Insurance Agents, 
annual, Samoset hotel, Rockland. 

Sept. 12-14, Society of CPCU, annual, Cincin- 


nati. 

Sept. 12-14, Michigan Assn. of Insurance 
Agents, annual, Pantlind hotel, Grand 
Rapids. 

Sept. 16-18, Insurance Federation of North Da- 
kota, annual, Bismarck. 

Sept. 17-18, Minnesota Assn. of Mutual Agents, 
annual, Leamington hotel, Minneapolis. 

Sept. 17-19, International Claim Assn., annual, 
Hotel Chamberlain, Old Point Comfort, Ft. 
Monroe, Va. 

Sept. 17-20, National Assn. of Insurance 
Agents, annual, Waldorf-Astoria, New York. 

Sept. 18-21, Mutual Loss Managers’ Confer- 
ence, Hotel Statler, New York. 

Sept. 24-25, Utah Assn. of Insurance Agents, 
annual, Salt Lake city. 

Oct. 7-9, Pennsylvania Assn. of Insurance 
Agents, annual, Bedford Springs hotel, Bed- 
ford Springs. 

Oet. 7-10, National Assn. of Casualty & Surety 
—— annual, White Sulphur Springs, 


° a. 

Oct. 7-10, National Assn. of Casualty & Surety 
Executives, annual, The Greenbrier, White 
Sulphur Springs. 

Oct. 14-17, Federation of Mutual Fire Ins. 
Companies, annual, Sheraton-Gibson hotel, 
Cincinnati. 

Oct. 15-17, California Assn. of Insurance 
Agents, annual, Sheraton-Palace hotel, San 
Francisco. 

Oct. 7-11, National Assn. of Mutual Insurance 
Companies, annual, Cincinnati. 

Oct. 16-I7, Masschusetts Assn. of Insurance 
Agents, annual, Sheraton Plaza hotel, Bos- 
ton 


Oct. 17-19, Insurance Accountants Assn, an- 
nual. Hartford. 

Oct. 21-23, Insurors of Tennessee, annual, Noel 
hotel, Nashville. 

Oct. 21-23, Maryland Assn. of Insurance Agents 
annual, Lord Baltimore hotel, Baltimore. 

Oct. 22-23, Arizona Assn. of Insurance Agents, 
annual. 

Oct. 22-24, National Assn. of Mutual Insur 
ance Agents, annual, Shoreham hotel, Waskh- 
ington, D. C. 

Oct. 22-24, Wisconsin Assn. of Insurance Agents 
annual, Schroeder hotel, Milwaukee. 

Oct = Western Underwriters Assn., Am» 
nual. 

Oct. 25, American Institute of Marine Under- 
writers, annual, New York. 

Oct. 28-30, Kansas Assn. of Insurance Agents, 
annual, Broadview hotel, Wichita. 

Oct. 28-30, Illinois Assn. of Insurance Agents, 
annual, Springfield. 


Nov. 7-9, Michigan Assn. of Mutual Insurance 
Agents, annual, Pantlind hotel, Grand Rapids. 
Nov. 11-13, Kentucky Assn. of 
Agents, annual, Kentucky hotel, Louisville. 
Nov. 26, National Assn. of Mutual 
Companies, annual, Edgewater Beach hotel. 


Chicago. 

Nov. 26-28, American Mutual Alliance, enaual, 
Edgewater Beach hotel, Chicago. 

Nov. 28-30, South-Eastern Underwriters Assam, 
semi-annual, Carolina, Pinehurst, N. C. 

Dec. 3-7, National Assn. of Insurance Commis- 
sioners, semi-annual, di Lido hotels, Miami 
Beach. 








Not many ‘get by’ 


when you’re backed up 
by good team play! 


When you’re on The Camden 
“team” you’re backed up by 
an old line company now in 
its second century of service 
to, through and for the Agent. 


She Camden 


FIRE INSURANCE ASSOCIATION 


Camden 1, New Jersey 
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fire and Casualty Insurance 


COMMENTS - TRENDS - OBSERVATIONS 





Czech Reinsurance Figure Reviews 
Post-War Insurance Developments 


Jaroslav Tuma, from 1938 manager 
of First Bohemian Reinsurance Bank 
of Prague, now is a “condirettore,” or 
co-manager, with General of Trieste, 
at the head office. Mr. Tuma, who has 
achieved world wide recognition in re- 
insurance circles with his studies of 
reinsurance—“Elements of Reinsur- 
ance Technique” and “Excess of Loss 
Studies’”—only recently left Czecho- 
slovakia for Switzerland and then 
Trieste. 

After World War II, Mr. Tuma was 
alone at the helm of First Bohemian 
Reinsurance Bank. His cousin, F. L. 
Tuma, was general manager from 
1923. Jaroslav Tuma was manager 
from 1938. But his cousin left Czecho- 
slovakia for Sweden in 1946. 

‘After the war, envy and ambitions 
were released which endangered the 
economic life in all its sectors, Mr. 
Tuma comments. To make “order” and 
to “organize” the insurance business, 
a supreme insurance council was cre- 
ated by the four political parties of 
post-war Czechoslovakia. Insurance 
was nationalized and the 70 odd exist- 
ing companies concentrated into four 
nationalized offices. The management 
of each of the four companies was oc- 
cupied by each one of the political 
parties. 

For some unknown reason no atten- 
tion was paid First Bohemian Rein- 
surance Bank. Apparently the man in 
the street, who has no notion about 
reinsurance, was not interested in “or- 
ganizing” that particular section of his 
own national economy. The sharehold- 
ers of First Bohemian were predomin- 
antly insurance companies and at the 
moment of their nationalization and 
concentration no one seemed to notice 
the existence of such shares. 

Soon all old relations interrupted by 
the war were reestablished, the com- 
pany became the seat of the newly or- 
ganized post-war pool of Czechoslo- 
vakian reinsurance business previous- 
ly placed with ex-enemy countries. 
Further, Mr. Tuma comments, it’ be- 
came the seat of the Czechoslovak 
aviation pool and obtained the man- 
agement of the reinsurance office of 
the sugar industries. In the interna- 
tional field steps were undertaken to 
organize a cooperation between pro- 
fessional reinsurers interested in ex- 
cess of loss reinsurance. 

Conditions in the Czechoslovakian 
post-war insurance business were ex- 
cellent because, as Mr. Tuma puts it, 
the premium rates remained un- 
changed, the currency was stabilized 
and the new prosperity eliminated the 
“subjective” risk of the business. The 
Premium income of First Bohemian 
Reinsurance Bank increased suddenly. 
The early awareness of such condi- 
tions led to the utmost increase of the 


net retention lines of the company and 
money was gained in fullness so that 
the empty coffers soon were filled 
again. This was the effect of complete 
independence and absolute free per- 
sonal initiative of the management. In 
fact, the manager had only to account 
to his own conscience. 

Then came 1948. The nationalization 
of insurance came to an end with the 
creation of the sole State Insurance 
Office. The new power group enlarged 
the board of First Bohemian Rein- 
surance Bank, but its structure as a 
stock company remained unchanged. 
The new board had many ambitions 
but less knowledge of the business. It 
had above all, however, a great desire 
to travel abroad, for which reinsur- 
ance furnished an excellent pretext. 
Mr. Tuma maintained his position. 
He took no notice of the changes and 
continued his work. He was a figure 
in international reinsurance. 

Though the results of Mr. Tuma’s 
work already had shown marked suc- 
cess by 1948, his reward the following 
year, on his 50th birthday, was a con- 
siderable reduction in salary and can- 
cellation of permission for traveling. 
At the end of the year a new general 
manager was nominated. 

However, in 1949 Mr. Kihlbom, 
president of Swedish Reinsurance Co. 
Aequitas visited First Bohemian Rein- 
surance Bank in Prague and asked it 
to participate in the Excess of Loss 
Organization, the seat of which had to 
be established in Zurich, Switzerland. 
Mr. Tuma had been entrusted with 
the management of its rating office a 
year earlier. 

The attitude of the board of First 
Bohemian Reinsurance Bank toward 
this proposal was favorable, and Mr. 
Tuma was directed to train in a resi- 
dential course at Mnisek, near Prague, 
a certain number of selected students, 
to prepare in such a way a number 
of successors for the leadership of 
First Bohemian Reinsurance Bank. 

First Bohemian did not sign the 
agreement for the rating office with 
the other 14 partners who had already 
accepted it. 

The reduction of the salary, the ban 
on traveling, the nomination of a new 
general manager and the refusal to 
participate in the Excess of Loss Or- 
ganization proved disappointing to 
Mr. Tuma. In his 1954 report to 
“higher authorities” he expressed his 
sentiments bluntly—and his friends 
waited, breathless, to see what would 
happen. Nothing did. The concerned 
authorities only became very friendly 
to him. 

In latter years, in all the countries 
behind the Iron Curtain, fire reinsur- 
ance was being discontinued in ac- 
cordance with the Russian example, 


and only reinsurance of the marine 
branch will eventually remain, Mr. 
Tuma observes. Steps in this direction 
were taken and first Bohemian Rein- 
surance Bank became the principal 
reinsurer dealing with marine reinsur- 
ance in that part of the world. This 
could be achieved by creating an ac- 
cepting capacity of about $6 million, 
which represented the need of value 
insured by any one of the nationalized 
insurance institutes in the different 
countries. 


This business has its own peculiari- 
ties: Full-loads are covered which evi- 
dently exclude cumulations, gross pre- 
mium rates are charged without de- 
ductions other than the reinsurance 
commission, and the net retention lines 
of the ceding institutes are so high that 
small risks do not appear in the sur- 
plus. The specific value of the full- 
load goods is small so that theft is not 
interesting and this category of claims 
is absent. For these reasons the ma- 
rine reinsurance business from those 
countries shows large profits. 

This conception saved the existence 
of First Bohemian because it became 
a necessary and useful institution in 
the economy of those countries from 
which it received reinsurance. The 
traditional backbone of a professional 
reinsurance company, however, is fire 
reinsurance, and First Bohemian had 
to solve this problem to maintain its 
position in the international markets. 
This was possible by retroceding part 
of the fire business acquired in the 
western countries back to companies 
in those countries. This was done by a 
specially designed fire quota share 
retrocession treaty payable in conver- 
tible Czechoslovak crowns. The big 
marine business and the special fire 
retrocession treaty gave First Bohe- 
mian a good working base. 

When all this was arranged, no 
other complications or problems of ex- 
istence could be foreseen for First Bo- 
hemian and Mr. Tuma felt his moral 
obligation toward this old established 
company, to which he had dedicated a 


life-long activity, was finished. So he 
asked for emigration. 

He left First Bohemian under 
friendly circumstances, and after hav- 
ing arranged for its future possibility 
of work. Its new management are 
“anciens eleves” from his reinsurance 
course at Mnisek, assisted still by one 
of the teachers, an old hand of the 
company and perhaps the one remain- 
ing reinsurance expert in Czechoslo- 
vakia. 

All this was done on Mr. Tuma’s 
conviction that the survival of a pro- 
fessional reinsurance company behind 
the Iron Curtain is in the interest of 
international reinsurance as a whole. 
He notes that in Czechoslovakia in- 
surance is a monopoly of the state in- 
surance enterprise, but this also can 
reinsure independently so that First 
Bohemian has no reinsurance monoro- 
ly but must work on its own merits. 
In fact, a professional reinsurer, no 
matter where he is, has to work with 
methods of free competition and at 
least with personal if not private ini- 
tiative. The existence of such a rein- 
surer behind the Iron Curtain is a liv- 
ing argument against monopolistic en- 
deavors which appear from time to 
time in different western countries. 
Naturally, Mr. Tuma would like to see 
First Bohemian supported by its busi- 
ness friends as long as its independent 
condition of work and its structure as 
a stock company are maintained. 

Mr. Tuma’s “Elements of Reinsur- 
ance Technique” was published by 
Mathrawala & Sons of Bombay, and 
the series, “Excess of Loss Studies,” 
by New Reinsurance Co. of Geneva. 





TV Show to Interview 


Ross on Agent's Value 


Kenneth Ross of Arkansas City, Kan., 
president of National Assn. of Insur- 
ence Agents. will be interviewed June 
1 on the NBC-TV “Today” program 
starring Dave Garroway. North Amer- 
ica is sponsoring a portion of the morn- 
ing show as part of an intensified 
advertising and sales promotion cam- 
paign. 








Principals in the 
U. S. observance 
of Hemispheric I- 
Day in New York 
City are, from the 
left, Henry F. 
Thorn, New York 
resident vice- 
president of North 
America, chair- 
man of the ar- 
rangements com- 
mittee; Bradford 
Smith Jr., vice- 
president of North 
America, luncheon 
chairman; Harry 
B. Sargent, Amer- 





ican & Foreign Power, who was the principal speaker at the I-Day, and Harry 
F. Legg, manager of the insurance section of New York Board of Trade. 
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Keegan Retires as 
Manager of Missouri 
Compensation Bureau 


National Council on Compensation 
Insurance has appointed William J. 
Gissendanner manager of Missouri 
Compensation Rating Bureau to suc- 
ceed Leo F. Keegan, who retired af- 
ter 28 years. The council also named 
Robert L. Hilton manager of the North 
Central Compensation Rating Bureau, 
Albert H. Thurstin assistant manager 
of Mountain States Compensation Rat- 
ing Bureau at Salt Lake City, and 
James Schneider assistant manager 
of the Missouri bureau. 

Mr. Gissendanner was manager of 
the north central bureau since 1947. 
Before that he was with Oklahoma 
Compensation Rating Bureau. 

Mr. Keegan, manager of the Missou- 
ri bureau since 1928, was also manager 
of the Missouri, Arkansas and Missis- 
sippi auto assigned risk plans and 
manager of the Missouri Coal Mine 
Rating Bureau. 

Mr. Hilton was assistant manager 
of Mountain States and Mr. Thurstin 
of the Missouri bureau. Mr. Schneider 
joined the Missouri bureau last June. 


Lloyds Publishes 


Revised Survey Book 


London Lloyds has published a re- 
vised edition of its reference book on 
commodity loss and damage and treat- 
ment of damaged goods, Lloyds Survey 
Handbook. It is written by A. W. 
Cooper, controller of Lloyds agencies. 

The survey section points up typical 
hazards a surveyor will meet on par- 
ticular losses and claims. Part II ana- 
lyzes the principal causes of cargo 
damage and discusses methods of min- 
imizing the inception of damage. More 
than 600 commodities are described in 
a third section, with emphasis on par- 
ticular susceptibilities to loss and dam- 
age. The book also points out the fac- 
tors to be considered when shipping, 
insuring and handling the commodities. 
An appendix of weights and measures 
used in countries throughout the world 
is included. 

Copies of the book are available at 
Maritime Assn. of Port of New York, 
80 Broad street, New York City. 








Bronx Brokers Elect 

Bronx (N. Y.) Insurance Brokers 
Assn. has elected Lee H. Whitestone 
president, William H. Henotter and 
Murray Berns vice-presidents, Harold 


Zipperman treasurer, Mildred Mamock 
secretary and George E. Rosen chair- 
man. Directors named were William J. 
O’Brien, John Aubeck, George N. 
Wohn, Rose Kosloff, A. B. Tamor, 
Daniel Fortnash, Daniel Morgigno and 
David S. Kaplan. 


Continental Casualty Adds 
Flood Closure to Its Camp 


Tuition Refund Coverage 


Continental Casualty’s special risks 
division has added a “flood closure” 
clause to its “camp-guard” insurance 
—tuition refund coverages for private 
summer camps. The revamped policy 
also features a reduction in premium 
for the 1956 summer camping season. 

The “flood closure” clause insures 
against loss of income through camp 
closure because of flooding that causes 
destruction, removal, breakdown, or 
condemnation of sanitation facilities. 
The contract guarantees 75% of nec- 
essary refunds to campers in the event 
of camp closure. 

Also added to the tuition refund in- 
surance coverage is an expanded “spe- 
cialist consultation’”’ clause, which al- 
lows either $1,500 or $1,000 for medical 
specialist consultation for the control 
of six dread diseases and five other 
common sicknesses. This benefit for- 
merly covered polio only. The Conti- 
nental camp-guard plan also covers 
tuition refunds (in prescribed percent- 
ages) in the event of post season quar- 
antine, failure to open because of an 
epidemic in the immediate area, or 
epidemic withdrawal of campers be- 
cause of sickness. The plan includes 
coverage for individual late arrivals or 
indivichual withdrawals because of ac- 
cident or sickness. 





Mass. Surcharge Bill 


A bill which would remove, after 
three accident-free years of driving, 
the 55% compulsory automobile insur- 
ance surcharge has been approved by 
the Massachusetts house. The bill, a 
compromise measure, replaces 16 other 
proposals which called for repeal of 
the surcharge based on age. John 
O’Connor, secretary of Casualty Com- 
panies Serving Massachusetts, said that 
these proposals would have automat- 
ically increased, by 15%, the rates of 
74% of the state’s motorists. 





Evansville (Ind.) Agents Meet 

Harry E. McClain, executive secre- 
tary Indiana Assn. of Insurance Agents 
addressed the May meeting of Evans- 
tary Indiana Assn. of Insurance Agents, 
Mr. McClain discussed the compulsory 
automobile insurance law which was 
recently passed in New York. 


The 


H. G. Kemper Advocates 
Equal Responsibility as 
Auto Problem Answer 


Hathaway G. Kemper, president of 
Lumbermens Mutual Casualty and 
American Motorists, told more than 
1,000 agents from seven eastern states 
and the District of Columbia, that the 
New York compulsory automobile in- 
insurance law was spoiled by adding 
requirements which result in paper 
work not in the equal responsibility 
idea. 

Equal responsibility is an amend- 
ment to existing financial responsibili- 
ty laws making it a misdemeanor for 
a person to drive without evidence of 
financial responsibility. A police of- 
ficer could demand to see a driver’s 
FR certificate just as he now has the 
right to see his driver’s license. Fail- 
ure to comply with the law would re- 
sult in a stiff fine, a jail sentence or 
both. 

“The compelling motives of fines 
and jail sentences would make it un- 
necessary to file proof of insurance 
with a state or for insurers to inform 
a state when policies were cancelled,” 
Mr. Kemper said, “because motorists 
would not be willing to run the risk 
of heavy penalties by driving without 
their FR certificates.” 

He complimented New York on pass- 
ing its law as an amendment to the 
present FR law, thus gaining the built- 
in advantages in relations with other 
states with FR. 

Mr. Kemper observed that there 
have been suggestions in a number of 
states for voluntary insurance to pro- 
tect policyholders against a loss caused 
by an uninsured and irresponsible mo- 
torist, making “the prudent man buy 
additional insurance to pay for the 
accidents of the irresponsible motor- 
ist. That is immoral, obviously. In 
New Jersey the unsatisfied judgment 
fund was recently changed to elimi- 
nate the charge to insured motorists 
and to increase from $3 to $8 the 
charge to uninsured motorists. But the 
UJF is still adding to New Jersey in- 
surance costs because insurers are as- 
sessed to help support the fund and 
are obliged to investigate and defend 
claims brought against the fund. Such 
costs must be included in business ex- 
pense which affects insurance rates.” 

Mr. Kemper also said that some 
motorists may believe that by pay- 
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ing the $8 they get insurance protec- 
tion, which isn’t true. “It simply means 
the motorist has contributed to a fund 
to pay people he injures. He still must 
reimburse the fund if he is at fault, 
“Incidentally,” he said, “one of the 
worst jokers in the law lies in the area 
of reimbursing the fund. If a negli- 
gent driver agrees to repay on an in- 
stallment basis acceptable to the court, 
he could have his license returned 
and be permitted to go back onto the 
streets and highways to cause more 
damage.” 


Allstate Promotes 4 in 
East, East Central Zones 


Four executive reassignments and 
promotions in Allstate’s eastern and 
east central zones include Thomas J, 
Spenker, eastern zone vice-president, 
who has been named vice-president 
field administration in the home office. 

Arthur Oakes has been promoted 
from resident manager at Murray Hill, 
N.Y., regional office to eastern zone 
manager. He will be succeeded as resi- 
dent manager in Murray Hill by Rick 
E. Vernoia. 

Ambrose A. Hasso has been named 
resident manager at Philadelphia re- 
gional office succeeding Mr. Vernoia, 

Mr. Spenker joined Allstate in 1940 
as a claim adjuster in Seattle. He has 
been claim manager and resident man- 
ager of several regional offices before 
his election as eastern zone vice- 
president. 

Mr. Oakes joined Allstate in 1938, 
He became underwriting manager in 
Chicago in 1947, and resident manager 
at Murray Hill in 1950. 

Mr. Vernoia joined Allstate as an 
agent in 1947. He became sales manag- 
er at Newark in 1948, eastern zone 
sales manager in 1950, and then resi- 
dent manager at Philadelphia. 

Mr. Hasso joined Allstate in 1940 as 
a claim adjuster in New York. He be- 
came claim manager at Philadelphia 
in 1947, and claim manager of the 
eastern zone in 1952. 








Me. to Investigate 
Auto Overcharges 


Maine insurance department will 
seek special funds from the legislature 
to carry on an investigation of possible 
overcharges on collision insurance on 
financed autos. 

Commissioner Mahoney said that 
when his department is ready to 
launch an inquiry into insurance com- 
panies that have allegedly collected ex- 
cessive premiums through misclassifi- 
cation on age of drivers, he will ask 
the governor for a special allocation. 
The department is currently discussing 
investigation problems with officials 
of other states in an attempt to forma 
plan of action. 


Markel to Hold U. S., 
Canada Field Meeting 


The first joint meeting of field pers- 
onnel of Markel Service in U. S. and 
Canada will be held in the new sub- 
urban home office of the company 
June 11-13 in Richmond. T. Coleman 
Andrews, president of American Fi- 
delity & Casualty, will speak and 
workshops will be held on claims, en- 
gineering and underwriting. 








Cal. Agents Plan Display 


California Assn. of Insurance Agents 
has invited all capital stock companies 
to submit samples of their educational 
literature to be displayed at the an- 
nual advanced agency management 
conference at Stanford university, 
June 24-29. 





Insurance Women of Chattanooga have 
elected Miss Ursula Soehle president, Mrs. 
Mae Campbell vice-president, Miss Mary 
Dunn treasurer, and Miss Mae Lytle and Miss 
Myrtle Davis secretaries. 
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Pierce Elected by 
Insurance Educators 


M. J. Pierce, director of education 
of Standard Accident, was elected 
president of Insurance Company Edu- 
cation Directors Society at the annual 
meeting at Skytop, Pa. He is a charter 
member of the organization. 

Other officers are W. C. Moore, sec- 
retary of America Fore, and A. E. 
Duncan Jr., director of personnel and 
training of Fire Association, vice- 
presidents; E. W. Brouder, director of 
training of Hartford Accident, secre- 
tary; G. W. Tisdale, secretary of Com- 
mercial Union-Ocean, treasurer; and 
J. H. Washburn, assistant vice-presi- 
dent of Home, board member. 





Standard Accident, Planet 
Raise 4 in D.C.., Ill., Tex. 


Standard Accident and Planet have 
made these field changes: Steven M. 
Mortenson, formerly manager at Mt. 
Vernon, Ill., has been made manager 
at Peoria, Ill. James P. Clarke, field 
representative at Milwaukee, succeeds 
Mr. Mortenson at Mt. Vernon as man- 
ager. William J. Sachse Jr. has been 
appointed manager at Houston. James 
J. McGrath has been advanced to man- 
ager, casualty and property under- 
writing department, at Washington. 

Mr. Mortenson joined the companies 
in 1949 as field representative in Mt. 
Vernon and in 1951 was made manager 
there. He is a CPCU. 

Mr. Clarke joined the companies in 
1946 at Chicago. In 1949 he was made 
a senior underwriter in the bond de- 
partment and in 1950 was appointed 
field representative at Chicago. The 
following year, he was transferred to 
Milwaukee as field representative. 

Mr. Sachse joined the companies in 
1946 as a student in the training school. 
In 1948 he was made a field repre- 
sentative at Dallas. He left the com- 
panies in 1952 to join a general agency 
in Amarillo. 

Mr. McGrath joined the companies 
in 1947 at Chicago as a casualty under- 
writer. In 1951 he was transferred to 
Milwaukee as an underwriter. He was 
transferred to Washington in 1953 as a 
casualty and property underwriter and 
in 1955 was advanced to chief casual- 
ty and property underwriter. 


N. J. WC Premiums Up, 
Assigned Risks Down 


Compensation Rating & Inspection 
Bureau of New Jersey at its annual 
meeting in Newark elected American 
Mutual Liability, Fidelity & Casualty, 
Globe Indemnity, Hartford Accident, 
Liberty Mutual, and New Jersey Man- 
ufacturers Casualty to the governing 
committee. 

In his annual report, Manager Ber- 
nard Hamilton reported 1955 premium 
volume at a new high, $76,313,791, 
compared with $71,781,977 in 1954. 
The loss ratio was 52, well below the 
56.4 for 1954 and the 60.8 for 1953. 

At year end there were 5,533 
assigned risks with an estimated an- 
nual premium of $2,780,000, Mr. Ham- 
ilton reported. This was 169 more than 
the preceding year, but represented 





$738,111 less premiums. There was a 
clear improvement in the number of 
risks newly assigned during the year, 
he said. 





Thorn Says More Cargo 
War Risk Cover in Force 


Now than Ever Before 


More cargo war risk liability insur- 
ance is being written now than ever 
before, according to the report of Hen- 
ry C. Thorn, New York resident vice- 
president of North America, chairman 
of American Cargo War Risk Reinsur- 
ance Exchange, at the annual meeting. 
He was reelected. 

Rates are exceedingly low at 4 cents 
per $100 of liability worldwide and 
2.5 cents on voyages in the western 
hemisphere, he said. Most troublesome 
area for risks currently is the middle 
east area with traffic through the Suez 
canal. The mine hazard still continues 
with nine vessels damaged or sunk by 
floating mines in 1955. It is estimated 
that 2,000 World War II mines are 
still floating in the North sea and the 
U.S. navy reports that Russian-made 
mines are floating in the Sea of Japan. 





Correct American States 
1955 Auto Figures 


In the tabulation of 1955 automobile 
writings for stock full cover insurers, 
which appeared on page 40 of the 
May 17 issue of THE NATIONAL UNDER- 
WRITER, the bodily injury premiums 
for American States did not include 
medical expense premiums. The phy- 
sical damage figure is also erro- 
neous since it did not include compre- 
hensive and emergency road service 
premiums. The 1955 figures for Amer- 
ican States should read: $17,881,799, 
earned premiums; $9,345,163, incurred 
losses; 52.3% loss ratio and $964,561, 
increase in premiums. Earned premi- 
ums ‘for BI should be $6,225,000; for 
PDL $4,709,000, and for PHD $6,946,- 
000. 


Pacific Coast Changes 
Made by Employers’ 


Employers’ group has made the fol- 
lowing changes in the Pacific depart- 
ment: James Gilmore, who has been 
with the group since 1950, was named 
agency supervisor; Edward J. Master- 
son, who has been with the group sirice 
1951 as Buffalo special agent, will be 
in charge of the inland marine de- 
partment, and Joseph P. Travers has 
been made manager of the participat- 
ing workmen’s compensation depart- 
ment. 





Howell Addresses Buyers 


Commissioner Howell of New Jersey 
addressed New York chapter of 
American Society of Insurance Man- 
agement in New York City on the 
New Jersey department of banking and 
insurance—past and present. 


Michigan Mutual Liability was host 
to Missouri 1752 Club for a clinic held 
at the company’s St. Louis office May 
21. The entire program was devoted to 
discussion of mercantile block. A total 
of 81 agents and company representa- 
tives attended the meeting. 





Senate Passes FHA 


Self Cover Measure 

WASHINGTON—The_ Senate has 
passed the housing bill which includes 
the provision for FHA-self insurance 
of repossessed properties. National 
Board and National Assn. of Insurance 
Agents opposed this provision. 

The bill is before the House banking 
committee, which is hearing testimony 
from representatives of the business. 





Tenn. Deputy Named 


Life Insurer Executive 


T. E. Miles, chief deputy commis- 
sioner of the insurance department of 
Tennessee for 37 years, has resigned 
to become executive vice-president of 
the new Capitol Life of Tennessee. He 
started in insurance in a Nashville 
general agency in 1919 and later that 
year joined the insurance department. 


Heads Philadelphia Club 


Automobile Underwriters Club of 
Philadelphia has elected Harold Y. 
Jones of Employers Liability president 
to succeed Charles R. Levering of 





Home. Others named were Warren C. 
Turner of North America vice-presi- 
dent, Ernest J. Fuchs of Camden Fire 
secretary and William Koegel of Fire 
Association, Wesley Fox of Massachu- 
setts Bonding and Ralph Atkinson of 
U. S. Casualty, executive committee 
members. 





Valentine Succeeds Lewis 


W. D. Valentine has been appointed 
state manager for American Farmers 
Mutual in Kentucky and Tennessee. 

Mr. Valentine has been with Ameri- 
can Farmers since 1947, serving as 
zone supervisor in both Illinois and 
Iowa. He replaces B. F. Lewis, who 
has been named regional supervisor 
in Missouri. 





Wayne County Agents Hold Meet 

Wayne County Assn. of Insurance 
Agents will hold a meeting at the 
Dearborn Inn, June 11. Hon. Joseph 
A. Navarre, commissioner of insur- 
ance, will be the main speaker. a 





Mercer County (N.J.) Assn. of In- 
surance Agents will hold its annual 
golf tournament and dinner June 14 
at Forsgate country club, Jamesburg, 
N. J 
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Wis. Agents Warned 
to Unite in Opposing 


Compulsory Plans 


MADISON, WIS.—The future of the 
free enterprise system in the insurance 
business is at stake if a compulsory 
automobile insurance plan as adopted 
in New York becomes law in Wiscon- 
sin, according to the Wisconsin Assn. 
of Insurance Agents. A bulletin to 
members, issued from the association 
office by Paul H. Mast, executive sec- 
retary, warns that the danger which 
faces all the people in Wisconsin is 
that too many people, even within the 
insurance industry, are now saying 
that “it’s just a matter of time here.” 

The bulletin says what happened in 
New York was purely political, having 
little bearing on the merits of this 
type of “creeping socialism.” If the 
problem has a solution at all, it can be 
solved by the insurance industry, not 
by any state-regulated agency. 

It points out that a resolution in the 
last state legislature calling for a con- 
tinuing study of the uninsured motor- 
ist problem in Wisconsin, instructed 
the insurance commissioner to report 
periodically on his findings relative to 
the problem. There are no recommen- 
dations involved for or against com- 
pulsory coverage in the resolution. 

As an agent, the bulletin continues, 
you have a responsibility to become 
cognizant of the true facts surrounding 
this entire problem. You have a fur- 
ther responsibility to inform your pub- 
lic officials of your findings. 

Compulsory auto insurance in Wis- 
consin would, according to the bulle- 
tin, eventually place the following in 
a “sad” position: 

The public; because bad risks would 
be forced to buy insurance, loss expe- 
rience would become worse and rates 
would rise, and vital coverages would 
likely be deleted to remain competitive 
rate-wise. 

The companies; since competition 
would force them to bear the brunt, 
along with the public, of increased 
loss experience because underwriting 
would be almost a thing of the past. 

The agents; because competition 
might force reductions in commissions 
to a point below the cost of operation. 
Massachusetts agents report that com- 
pulsory auto in their state is in the 
class of “loss leaders.” 

The agents are warned that their 
future depends on how well the in- 
surance industry can unify opposition 
to compulsory. 





Home Displays at 
Exposition in N.Y. 


Home featured the package dwelling 
policies in its exhibit at the interna- 
tional home exposition show held in 
New York City’s new coliseum. The 
main portion of the exhibit was a 
transparent model of a house which, 
by push-button illumination, illustrat- 
ed many hazards in a home. 

In another portion of the booth the 
features of the package dwelling poli- 
cies were displayed on wall plaques. 
Safety in the home workshop was 
another part of the display, with many 
tools commonly used in such a work- 
shop in the exhibit. 

Visitors to the booth could obtain a 
booklet on tips to the handyman on 
safety and one on how to build and re- 
model for home safety. 





Insurance Women of Galveston (Tex.) elec- 
ted the folowing officers: Mrs. Sally Geelan, 
president; Miss Hazel Walton, ist vice-presi- 
dent; Mrs. Rose Junemann, 2nd vice-president; 
Mrs. Helen Hoffman and Mrs. George Strick- 
land, secretaries, and Mrs. Mary Louise Mc- 
Daniel, treasurer. A digenesien of the broad 
form personal theft policy by E. R. White of 
American Indemnity preceded the election. 
The association held its bosses night and 
installation on May 30 at the Buccaneer hotel. 


Southwest General 
Ups Capital Stock 
to $1 Million 


Southwest General of Dallas in- 
creased its capital to $1,000,000. The 
increase was approved by Texas Board 
effective May 8. The company was or- 
ganized in 1945, with an authorized 
capital of $200,000. This was increased 
in 1952 to $500,000, then to $600,000 
in 1954, and to $800,000 in 1955. John 
A. Steel is president. 
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America Fore Makes 
Five Promotions in 
Southwestern Unit 


America Fore group has appointed 
as assistant secretaries in the south- 
western department at Dallas Adolph 
W. Beckmann and Aubrey D. Jackson, 
who have been agency superintend- 
ents. Also promoted were Norman F. 
Andruss, chief clerk and personnel 
manager, to assistant controller, Wil- 
mer E. Allen, Louisiana state agent, 
to agency superintendent, and Elvis 
D. Richardson, manager of general 
cover, inland marine and brokerage 
departments, to agency superintend- 
ent. 

Mr. Beckmann joined the group in 
1928, was examiner in Florida, Geor- 
gia, Virginia, North Carolina and Tex- 
as. In 1954 he went to Dallas. 

Mr. Jackson has been special agent 
in northeast Texas, assistant engineer, 
Arkansas special agent and general 
adjuster in the southern states. 


Mr. Andruss, who joined Continent- 
al in 1922 at the home office, served in 
Brooklyn and Atlanta. He went to 
the Texas field in 1949. 

Mr. Allen was an examiner in the 
automobile and inland marine depart- 
ment at Atlanta, special agent in Mis- 
sissippi and Louisiana and state agent 
in Louisiana. 

Mr. Richardson left Texas Insur- 
ance Checking Office in 1939 to join 
America Fore at Dallas and later 
transferred to the engineering depart- 
ment there and at Atlanta. He be- 
came special agent in Louisiana and 
Texas. 





Kurt Hitke & Co. Names 
Teed to Baltimore Post 


Ralph M. Teed has been appointed 
underwriting manager for the Balti- 
more branch of Kurt Hitke & Co. — 

Mr. Teed was chief underwriter in 
the home office of the Citizens Cas- 
ualty for the past nine years. He start- 
ed in insurance with Standard Acci- 
dent in 1926 and was underwriting 
manager when he resigned in 1936. He 
also was underwriting manager at 
Boston for American Policyholders 
from 1936 to 1946. 

The Baltimore branch was estab- 
lished in July, 1954, and has recently 
moved to offices in the Munsey build- 
ing. 





Phoenix-Conn. Promotes 


Barton, Lawrence 


Phoenix of Hartford has promoted 
Parker D. Barton to general auditor 
and Wilbur V. Lawrence to senior 
auditor. Mr. Barton joined the com- 
pany in 1933. Mr. Lawrence went to 
the company in 1942. 


Guide to A&dS Ad Rules 


Passes at St. Louis 


(CONTINUED FROM PAGE 5) 

said, FTC struck from his answer to 
a citation against one of his companies 
the defense that the advertising con- 
formed to FTC rules. That is the rea- 
son for wanting the statement that 
compliance with the rules is compli- 
ance with the law. 

Mr. Hubbard took a roundhouse 
Swing at rule 11B, requiring direct 
mail companies to indicate where they 
are or are not licensed, declaring it 
was not inserted in the code for the 
Protection of the public but to limit 
the operations of these insurers. A 
Statement, by whomever made, is ei- 
ther true or false, he said, and it is 
damaging to a company to require it 





to say it is licensed in New York only, 
for example. 

Now that the emergency with the 
FTC is over, Mr. Hubbard said, why 
can’t the code and the guide be re- 
considered? 

Mr. Pansing said one of the com- 
mittee’s functions will be to keep the 
code in workable form and to amend 
it whenever necessary. 


. . . 

John Panchuk of Federal Life & 
Casualty suggested the guide should 
be adopted strictly from the state point 
of view, not FTC’s. It won’t help the 
state to have an eye on FTC, he com- 
mented, but FTC is scrutinizing the 
industry and the NAIC, especially in 
regard to sustaining its own opinions. 
FTC uses against the business at hear- 
ings whatever implications or infer- 
ences it can get from the industry’s 
own record. Cases now before FTC 
could be prejudiced by inclusion of 
some of the guide material. The com- 
panies are enfitled to stub their own 
toes once in a while, he added, won- 
dering if adoption of the guide might 
not be deferred. 

Mr. Pansing responded that the rules 
and guide were worked up to meet 
the clamor of the industry for uni- 
form state interpretation of A&S ad- 
vertising. 

Roy Kiester, attorney for several 
insurers, took up Mr. Hubbard’s cause 
in objecting to listing all exclusions, 
etc., in ads, calling attention to news- 
paper accident policies which he said 
could be driven out of the market for 
lack of appealing ads under the rules. 

. . . 

Another unsuccessful attempt was 
made by James L. Moorefield of Mas- 
sachusetts Protective and Paul Revere 
Life to include in the rules or the 
guide a definition of non-can A&S. 
Variable premium guaranteed renew- 
able A&S is not true non-can, Mr. 
Moorefield argued, and terming such 
coverage non-can lessens the adver- 
tising capabilities of his companies in 
referring to their position as leading 
writers. Many states require a guar- 
anteed premium in order to advertise 
a policy as non-can, and the guide, he 
remarked, might well include a defi- 
nition. Perhaps a change in compiling 
statistics for the annual statement 
would also be in order. To name the 
modified premium guaranteed renew- 
able cover correctly, Mr. Moorefield 
offered “can-can” to go along in the 
“can” and “non-can” terminology. 


Lemmon Says 
Coniaieineed Auto Will 
Not Solve Problem 


In the heat of argument over the 
pros and cons of compulsory auto- 
mobile liability insurance, people of- 
ten lose sight of the basic problem— 
how to end the tragic blood-bath on 
our highways, Vestal Lemmon, general 
manager of the National Assn. of In- 
dependent Insurers, said in addressing 
the underwriters and claims managers 
council of Independent Casualty In- 
surers. Mr. Lemmon termed New 
York’s new compulsory law unfortu- 
nate and called it “the most important 
thing to come down the pike since the 
SEUA decision in 1944.” 

But, he cautioned, in our concern 
for the innocent and uncompensated 
victim of an automobile accident, we 
must not lessen efforts to solve the 
primary problem—the tragic slaughter 
and maiming on the highways. 

“Legislative attempts to solve the 
secondary problem through compul- 
sory laws aimed at the uninsured mo- 
torist contribute absolutely nothing to 
the solution of the real issue,” he said. 


“Agitation for such legislation too of- 
ten becomes no more than an emotion- 
al appeal to the public which clouds 
the issue how to end the greatest 
blood-bath that this or any other cen- 
tury has ever known.” 

Mr. Lemmon said he had many res- 
ervations about the New York law al- 
though NAII, which he heads, has 
volunteered to serve on the all-indus- 
try committee which is being set up 
to facilitate its administration. 

He differed sharply with some mem- 
bers of the industry who deny the 
threat of additional compulsory legis- 
lation is imminent, or that the unin- 
sured motorist is simply one of the 
prices we have to pay for living in a 
motor age. 

Such people, he said, overlook the 
basic principle that no business de- 
pendent upon the goodwill of the pub- 
lic for its survival can long ignore 
the public interest. 

“The insurance industry would be 
doing the public a great disservice,” 
he asserted, “if it allowed the political 
sooth-sayers to convince the public 
that compulsory automobile insurance 
is the answer to its problems.” 
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The Marketing Survey and NAIA 


Present indications are that the 
countrywide marketing study of auto- 
mobile insurance sponsored by Na- 
tional Bureau of Casualty Underwrit- 
ers will be conducted. Apparently the 
findings of the pilot study, completed 
a few weeks ago, convinced the com- 
pany executives comprising the re- 
search committee of the bureau that 
the broader program would produce 
results worth the $75,000 or so it will 
cost. 

This is the program from which Na- 
tional Assn. of Insurance Agents with- 
drew its participation. NAIA acted 
“after a complete review of the whole 
file,” beginning with the invitation of 
the bureau to NAIA and the other 
national producer organizations to par- 
ticipate. There has been much specu- 
lation as to what happened and why. 
Two facts are apparent: That the 
NAIA decision to withdraw was honest 
and well considered and that the com- 
pany executives concerned with the 
matter were anxious to have agents 
participate, and are genuinely puzzled 
and disappointed at the NAIA with- 
drawal. After all, this is a marketing 
survey, and the producers are the mar- 
keting arm of the companies concerned. 

But almost from the outset there 
was apparent a basic disagreement 
on what “participation” of producers 
in the planning and carrying out of 
the survey meant. The bureau had one 
idea, the NAIA had another. Yet the 
program started off with considerable 
optimism. The companies wanted the 
confidence and approval of agents for 
the study and its objectives. The agents 
wanted and agreed to participate in 
a survey of this nature that dealt with 
an area so important to them. 

Judging by available indications, 
there was no deliberate misrepresen- 
tation on either side. Disagreement 
seems to have arisen from a more 
fundamental source, the natural dis- 
parity in character of interest. Hind- 
sight can see that a considerably larg- 
er amount of getting together, of 
testing what each understood was to 
be done and how, was necessary be- 
fore the program could be conducted 
all the way with full producer par- 
ticipation, which bureau and producers 
wanted. 

The survey has three parts. Explora- 
tion of consumer attitudes and auto 
insurance buying habits, a survey of 
agent-broker experience and opinion, 
and an inquiry into representative 
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company-management thinking. Spe- 
cifically, NAIA was not asked to sit in 
on bureau staff meetings with the sur- 
vey organization. The agents object- 
ed to this procedure, particularly in 
connection with the construction of the 
agent-broker sampling. 

NAIA objected to the proposed in- 
clusion in the survey results of ma- 
terial on the company-management 
phase which did not originate with 
the findings of Stewart, Dougall & 
Associates, the research firm. To a 
question on the agent’s attitude to- 
ward a commission reduction if it 
meant a rate reduction plus assump- 
tion of paper work by the company, 
NAIA objected not to the question 
but to how it got into the question- 
naire. No one seemed to know. Pro- 
ducer attitude toward continuous pol- 
icies was a question to which it 
objected per se because NAIA already 
was on record opposed to the continu- 
ous policy. 

In the beginning NAIA defined 
pretty clearly its understanding of 
what participation meant. It did not 
want the survey conducted to prove 
preconceived notions such as that pro- 
duction cost is “the” answer to compe- 
tition. It agreed with the company 
view that a neutral organization should 
make an honest and impartial study, 
that what is needed is professional 
research, that the strengths and weak- 
nesses of the agency system should be 
explored impartially. 

Agents did seek to have their views 
on questions considered. Companies 
thought the research organization 
should get only such guidance from 
the business as it asked for. Agents 
felt that the organization needed guid- 
ance. The research firm is getting 
bureau guidance. 

It is disappointing that NAIA and 
companies came to disagreement on a 
project of this kind, which should pro- 
duce facts about automobile insurance 
long and badly needed. This could be, 
and may still be, as close as the busi- 
ness will ever get to a broad, general 
look at auto insurance and its distrib- 
ution. 

In a large, general way, the objec- 
tives of bureau and agents are the 
same, as can be seen reflected in the 
accord with which the two began the 
survey discussions, 

But the interests of the bureau and 
the agents are only common interests 
to a degree. They do not look out of 
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the same end of the binoculars at au- 
tomobile, and every “common front” 
approach to any subject matter ought 
to be quite clear from the beginning 
on what is common and what is not. 
For one example, the agent is not in- 
terested to the same extent nor does 
he have the same responsibility for 
the loss ratio as does the company 
and the bureau, and the bureau and 
company can hardly have the same 
warm, keen interest in the agent’s 
commission, his livelihood, that the 
agent feels. 

In general, companies and agents 
here sought the same thing—a sub- 
stantial body of honest fact. But ob- 
viously the findings are not going to 
have an equal, identical impact on 
agents and bureau. In this instance 
agents, it seems clear, have more to 
gain—or lose—than the companies, 
though it is the same kind of gain, or 
loss for both. 

Another weakness in the survey 
projection was that the bureau was 
going to pick up the whole tab. The 
realities of the situation from the be- 
ginning were that much as the com- 
panies wanted agent approval, this was 
a partnership limited by structure. If 
agents did not participate in the costs, 
they were not going to have the same 
kind of vote on issues as those who 
were paying the bill—no matter how 
much the companies and agents might 
want it otherwise. Agents were essen- 
tially non-voting partners. 

As the marketing organization, per- 
haps the producers should have paid 
a partnership share to get full voting 
rights. However that may be, they are 
not bound to the findings of the sur- 
vey—if they ever were. 

Yet the business can only hope that 
if the study is completed, it will be a 
good one, one that agents can benefit 
from, that companies can get some 
good out of, and that will improve the 
product and its delivery to the public. 
Facts have a way of standing on their 
own feet and making their own voice 
heard, and the agents and their com- 
panies are not basically unwilling to 


PERSONALS — 


Kenneth K. Bechtel, ait Se of 
Industrial Indemnity, was elected 
president of the National Council, Boy 
Scouts of America, at the annual 
meeting in Cincinnati. 

Mr. Bechtel has been an executive 
officer of Industrial Indemnity for 25 
years, as president and now as chair- 
man. He is the eighth man to become 
president of the council since its in- 
ception in 1910—and the first to have 
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been a Boy Scout. He served for 
many years on the executive commit- 
tee of Region XII, comprising Cali- 
fornia, Arizona, Nevada, Utah and 
Hawaii. In 1947, he was elected to the 
National executive board and was 
president of the San Francisco Council 
from 1953 to 1955. 


E. Finley Cannon Jr. of Gainesville, 
Fla., new president of Florida Assn. of 
Insurance Agents, 
started in insur- 
ance with U.S.F.& 
G. at Atlanta in 
1941. He joined his 
father’s agency 
later that same 
year. He became 
manager of the 
agency in 1952 
when his father 
died. He has serv- 
ed as a director 
and second vice- 
president of the 


E. Finley Cannon Jr. 


Florida association. 


Federal judge John B. Sanborn, 
former Minnesota insurance commis- 
sioner, was one of six graduates of the 
University of Minnesota to receive the 
university’s outstanding achievement 
award at an alumni reunion banquet. 
Mr. Sanborn is now U. S. circuit judge 
for the 8th district which includes 
Minnesota. 


Ronald M. Hubbs, assistant to the 
president of St. Paul F.&M., has been 
elected vice-president of Greater St. 
Paul Community Chest. 


Commissioner William A. Sullivan, 
Washington, was given an honorary 
doctor of laws degree by Seattle uni- 
versity. Mr. Sullivan was cited for 
developing Washington’s model insur- 
ance statutes and his public service in 
23 years as commissioner. 


D. K. MacDonald, president of the 
D. K. MacDonald general agency of 
Seattle, has been awarded the fourth 
honorary lifetime membership in 
Seattle chamber of Commerce. 


Mrs. Violet Penn, president of A. F. 
Penn & Son agency, Ashland, Wis., has 
been presented the 1956 Ashland 
Eagles’ Mother of the Year award. Mrs. 
Penn is the mother of two daughters 
and five sons, of whom Charles is 
associated with the agency, and has 
six grandchildren. 











ALFRED VANDEZANDE, 62, for- 
mer Wisconsin commissioner, died of a 
heart attack at his home in Campbells- 
port, Wis. Mr. VandeZande had 45 
years experience in insurance prior 
to his appointment as commissioner 
last July, most recently as local agent 


pa 


le, Treas’ 
420 E. Fourth St., Cincinnat! 3 Ohio. 
Telephone Parkway 1-2140. 





ATLANTA 3, GA.—432 Hurt Bidg., Tel. Mur- 
ray 8-1634. Fred Baker, Southeastern Man- 
ager. 
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for and president of Campbellsport 
Mutual Fire. He served in the Wiscon- 
sin assembly for four consecutive 
sessions and was elected to the senate 
in 1948. During the 1955 legislature he 
was chairman of the senate committee 
on labor, insurance, taxation and bank- 
ing. He was widely known for his 
work on highway safety legislation. 
He succeeded John R. Lange as com- 
missioner in July, 1955, and was suc- 
ceeded by Paul Rogan in October, 1955, 
when he resigned on the advice of his 
physician and went to Florida for a 
rest. He returned to his home in Janu- 
ary but had been in failing health since 
that time. 


WILLIAM J. WOOD, 57, former sec- 
retary of Camden Fire and for five 
years an examiner with Pennsylvania 
Insurance Department, died at the 
Graduate hospital, Philadelphia. 

He started with Employers Liability 
at Philadelphia and later joined Hare 
& Chase agency there. He became sec- 
retary of the Sylvania Ins. Co. when 
it was organized in 1924 as the first 
company to write insurance on fin- 
anced automobiles. In 1927 he joined 
Camden Fire in charge of automobile 
and advanced to secretary of that di- 
vision. 

He was a founder of Penn. Pond of 
Blue Goose. One son, William J. Jr., 
is a field man of American Surety in 
Pennsylvania, and a brother Thornley 
B., is president of the Agents & Brok- 
ers Assn. of Philadelphia & Suburbs. 


FREDERIC J. MURPHY, 84, broker 
with Jordan, Lovett & Co., Boston, 
died after a long illness at his home 
in Winthrop, Mass. He was formerly 
with Aetna Casualty as assistant man- 
ager of the liability department. 


MAXWELL SENTER, 52, local agent 
of Humbodt, Tenn., died in a Memphis 
hospital after a heart attack. 


DONALD F. CURRIVAN, 36, Mans- 
field, Mass., local agent, died after 
suffering a cerebral hemmorhage while 
playing golf. 


JACOB CANTOR, 85, local agent of 
Lowell, Mass., died after a brief ill- 
ness there. His sons, William and 
James, are partners in his agency. 


JOHN C. BUNYAN, 74, who retired 
as Pacific department vice-president 
of Commercial Union-Ocean group in 
1947, died at San Francisco. He had 
been in insurance since 1912 and 
served in policy-making and admin- 
istrative capacities in many industry 
organizations and associations. 


LOUIS H. MAY, who was a partner 
in Chubb & Son for many years before 
he retired in 1931, died after a heart 
attack at his home in Winter Haven, 
Fla. His son, Byron B. May, is assist- 
ant manager of Associated Aviation 
Underwriters. 


EUGENE C. GEMBERLING, 73, 
owner of the Gemberling agency at 
Tacoma, Wash., died at Tacoma hospi- 
tal of a heart attack. 


ROBERT G. MacKENZIE, 46, who 
had operated a general agency at Ann 
Arbor, Mich., since 1943, died of a 
heart attack. Mr. MacKenzie started in 
insurance as a representative of Mas- 
sachusetts Mutual Life, following his 
graduation from college and _ later 
formed his own agency. 


EDWIN G. KERSTEN, 62, former 
proprietor of one of the leading agen- 
cles, in Saginaw, died there. He en- 
tered the business with his father in 
1910, the agency having been estab- 


lished by the latter in 1889. 

A member of Michigan Assn. of 
Insurance Agents and active in the 
local board, Mr. Kersten retired from 
active business last fall because of 
failing health. 


JOSEPH C. HOOK, 62, claims man- 
ager for Ohio Casualty at Los Angeles 
for 32 years, died at Glendale sana- 
tarium, Glendale, Cal. He was a past- 
president of Casualty Adjusters Assn. 
of Southern California and Casualty 
Claims Managers Forum. 








Fireman’‘s Fund Raises 


Patterson on West Coast 


William Patterson has been named 
inland marine agency superintendent 
in the Pacific department of Fireman’s 
Fund at San Francisco. He will be 
responsible for production and under- 
writing of inland marine for Idaho, 
Montana, Nevada, Oregon and Utah. 

Mr. Patterson has been with Fire- 
man’s Fund since 1948, having joined 
the Pacific department, as a marine 
underwriter. In 1954, he was trans- 
ferred to the southern California de- 
partment as marine special agent. 





Allstate Promotes Peterson 


Walter R. Peterson has been pro- 
moted by Allstate from Pacific coast 
sales manager to manager of the auto- 
mobile insurance development divi- 
sion at the home office. Mr. Peterson 
joined Allstate in 1939 as an agent in 
Hollywood, Cal., and became sales 
manager at Los Angeles in 1946. He 
was made Pacific coast sales manager 
in 1950. 





Garver Adjustment Formed in O. 


Garver Adjustment Co. has been 
organized in Youngstown, O., with of- 
fices in the Mahoning Bank building. 
The owner, M. H. Garver, has been 
with Western Adjustment in Youngs- 
town and has had 13 years of adjusting 


STOCKS 


By H. W. Cornelius, Bacon, Whipple & Co. 
























135 S. LaSalle St., Chicago, May 29, 1956 
Bid Asked 
PT CTD | visticceriasstiensaisaccccenitinn 120 125 
EERE UD . cthictcisiiinsiaanmin 66 68 
ME I Sethi tclicccctnntireens 179 182 
PI SepiisdidSeiiscantitinscaictisnnssinis 34% 3542 
American Equitable ...................... 38 39 
FE CN eettnniticntisictescssncninis 225% 235% 
POTION, CIT.) ornenssccccsecccesecessecces 27 28 
American Motorists uu... 13 15 
ATMOPICOT BUTOEY ocnc.cccvecseesccecceesease 18% 19% 
TEUIIIIEED |_ swhspssecbinheccctinicicsdaspestenindehaunadibécts 3442 35% 
STII: IPUIUIL. "ses Dancilianinlagiiicudiadslanniahiene 26 27 
Continental Casualty ............00...... 93 95 
Crum & Forster com. «0.0.0... 60 63 
IUENOD) « cindtlasdeiamasientucanipsiictiviinaieitebats 34% 35% 
Fire Association 2.0.0.0... 51% 53 
FPEMORIIGTN FUNG osiecccscessccccssvesecnsienes 57 58% 
I, aD sevennsvcicecorssiniosnins 37% , 38% 
General Reinsurance .................... 45 4642 
SOP SII oivichtetst chctcninoessintcseteciietia 66% 68 
Globe & Republic ....0........cccen 21% 22% 
Great American Fire ................. 37 38 
CIEE DIO iidiincsctriicinekmentcapeeints 142 146 
PEI BIO, scceciapseresspssisinceciesredsinslide 41% 42% 
A eee eee 44 45 
Ins. Co. of No. America ............ 87% 88% 
Maryland Casualty... 3342 34% 
I, NO iid inci sacincsiiinat 3734 39 
National Casualty .0..........cccc 53 58 
eee 119 123 
PG 3934 41 
New Amsterdam Cas. .................... 4542 4642 
TOO BI osvcsnscsssstesscesicciccsced 42 44 
I IE onirassctscttubseebicessscogesbeubinns 35 3642 
CR CIID cancsiseivcsasceviccnianicdcoetonss 96 100 
WU GI ascssrccccanads ein deininccies 72% 74 
De ee ae 24 25 
I I  sccesitssensbnccnstistectcsiiess 55 5642 
Ss COIS sie vacccascssicntvociornencss 43% 45% 
poy ) Re 50 52 
Standard Accident. ..................c00 46 48 
Travelers 73 5 
Re. ecicncsstiintodisionctegveamiatustianinns 5742 59 
U.S. Fire 244% 25% 





Institutional Granted 
Illinois Charter 


Institutional Ins. Co. of America has 
been granted an Illinois charter and 
expects to be licensed shortly to write 
multiple lines in the state. The com- 
pany will be capitalized at $1 million. 

Institutional plans to write fire, ex- 
tended coverage and homeowners as 
well as special institutional coverages 
for hospitals, colleges, office buildings, 
churches and schools. It will begin op- 
erations in Illinois from its home office 
at Chicago and plans to enter other 
states in the near future. 

John J. O’Brien, vice-president of 
Rollins Burdick Hunter Co. general 
agency, has been elected president of 
the new company and John C. Brogan, 
also a vice-president of Rollins Burd- 
ick Hunter, has been named vice-pres- 
ident. Other officers are Norman J. 
Barry, an attorney, secretary; Joseph 
M. Fern, vice-president of R. H. Gore 
general agency, assistant secretary, 
and Fred P. Gore, president of R. H. 
Gore, treasurer. 

Mr. O’Brien and Mr. Brogan were 
also elected executive vice-president 
and Ist vice-president, respectively, of 
R. H. Gore Co. 

Mr. O’Brien began his insurance 
career with First National Bank of 
Chicago and later joined Rollins Burd- 
ick Hunter. He was elected assistant 
vice-president in 1951 and vice-presi- 
dent in 1954. 

Mr. Brogan began with Ocean Acci- 
dent and later joined Zurich. He went 
with Rollins Burdick Hunter and was 
elected assistant vice-president in 1949 
and vice-president in 1952. 


Cal. Insurer to Sell Stock 


Cascade Ins. Co. of California has 
applied for a permit to sell 275,000 
shares of $2 par value stock at $5 per 
share for a total of $1,375,000. 

Officers of the company are N. W. 
Des Champs, president: H. R. Parks 
Jr., vice president and A. B. Derifield, 
secretary treasurer. Cascade plans to 
write liability. automobile, fire, plate 
glass, burglarly, miscellaneous lines. 





Raynolds Raised by 


Crum & Forster 

Crum & Forster has appointed Ned 
Raynolds assistant vice-president. He 
entered insurance in 1938, and has 
been in the underwriting and produc- 
tion of countrywide inland marine and 
multiple peril business. 

He joined Crum & Forster in 1954 
as assistant secretary in charge of the 
eastern department IM operations. His 
duties are now extended to include 
certain activities in connection with 
nationwide IM and MP policy activi- 
ties. 





Problems in Fidelity 
Claims Discussed 


Fidelity and surety claims and sal- 
vage operations were discussed by 
Charles H. Hall, 1st vice-president of 
American Surety, before Assn. of Bond 
Underwriters of New York City. The 
most difficult fidelity claims to handle, 
he said, are for inventory shortages 
under the primary commercial blanket 
bond, the blanket position bond or the 
3-D policy. Inventory shortages can re- 
sult from many causes other than em- 
ploye dishonesty. Many claims on con- 
tract bonds present a different problem 
since they result from an over expan- 
sion of the contractor’s operations and 
his inability to maintain adequate su- 
pervision over his expanded number 
of projects. 


NAII Ok’s New Members 


National Assn. of Independent In- 
surers has approved the applications 
for membership of Consolidated of 
Indianapolis; Dixie Auto of Alabama; 
Mid-Central of Texas; Progressive 
Mvitual of Cleveland; Summit Fidelity 
and Surety of Akron; Employees As- 
surance of Georgia: Interstate Fire 
and Casualty of Chicago; Universal 
Automobile of Indianapolis: Regal Mu- 
tual of Chicago; Newfoundland Amer- 
ican of Providence, R.I.; and Atlantic 
National of Miami. 








Illinois Mutual Casualty has been 
licensed in North Dakota, and will be 
represented by John M. Boldingh, gen- 
eral agent of Breckenridge, Minn. 





USUAL 

AND 
UNUSUAL 
COVERAGES 


LLOYD’S 
LONDON 


WE'RE LONG ON LIMITS! 
IP 





Utilizing the best in both the for- 
eign and domestic markets, A. F. 
Shaw can help you solve your excess 
insurance problems quickly, effici- 
ently, and in a manner that wins 
praise from clients every time. 


When your regular carriers are un- 
* able to help, call on the facilities and 
services offered by A. F. Shaw & Co. 


There’s no problem in plac- 
ing those extra high limit 
eases when you bring your 
business to A, F. Shaw & Co. 
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lilinois Field Groups 
to Meet June 12-14 


Arrangements have been completed 
for the annual meeting of Illinois 
Fire Underwriters Assn., to be held 
June 12-14 at Nippersink Manor Re- 
sort near Genoa City, Wis. There also 
will be meetings of Illinois Pond of 
Blue Goose June 12 and Illinois Fire 
Prevention Assn. June 14. 

Committee reports are slated for the 
June 13 session of the IFUA meeting. 
There also will be a talk by Capt. C. 
B. Jackson, commanding officer of re- 
cruit training at the naval center at 
Great Lakes, III. 








Excelsior Names Howard 
Ill. Field Supervisor 


Robert A. Howard has been ap- 
pointed Illinois field supervisor by 
Excelsior succeeding Jack Irish, who 
was urged by his physician to give 
up field work last August after a 
heart attack. 

Mr. Howard started in insurance af- 
ter World War II with an agency in 
Memphis, Tenn., later opening his 
own agency there. He also served four 
years as field representative for Gen- 
eral of Seattle and Crum & Forster 
in Illinois. 


Coleman to Me. Field 
for North British 


North British group has appointed 
Edwin B. Coleman Jr. special agent 
in Maine at Portland. He will work 
with Special Agent Arthur C. Buett- 
ner. 

Mr. Coleman worked for New Eng- 
land Fire Insurance Rating Bureau 
as a rating engineer and for Great 
American as a field man in Maine 
before his present appointment. 


Butz. to Wash. Field for 
Interstate Indemnity 


Interstate Indemnity has promoted 
Robert Butz from claims manager at 
Seattle to special agent for Washing- 
ton. He has been with the company for 
about 10 years in engineering and pro- 
duction as well as in claims work. 

He will be succeeded as claims man- 
ager by William Bertrand, formerly an 
adjuster for Travelers at Seattle. 








Western Fire & Indemnity 
Names Jordan in Tex., N.M. 


Western Fire & Indemnity has 
named Jim Jordan special agent in 
west Texas and eastern New Mexico. 
He was previously with Western Sure- 
ty as special agent in east Texas and 
before that with Fidelity & Deposit 
and Southwest Title & Guaranty. 


North British Names Gibbs 
to California Field 


North British group has named Mich- 
ael E. Gibbs a special agent for south- 
ern California with headquarters at 
Los Angeles. 

Mr. Gibbs was formerly with a Cal- 
ifornia general agency. 








Providence Washington 
Names Gold in Cal. 


Providence Washington has appoint- 
ed Thomas Gold casualty special agent 
for northern California. Mr. Gold has 
had many years experience both in 
the company and general agency field 
in northern California. His headquar- 
ters will -be the Pacific department in 
San Bruno. 


St. Louis Pond Names 
Dierker Most Loyal Gander 


August E. F. Dierker, Missouri In- 
spection Bureau, was elected most loy- 
al gander of St. Louis Pond of Blue 
Goose at the annual meeting. Other 
officers are Joseph F. Lisy, Home of 
New York, supervisor; George A. Al- 
len, Western Adjustment, custodian; 
John E. LaPeire, Phoenix of Connec- 
ticut, guardian; Marvin H. Sehnert, 
American Automobile, keeper, and 
Frank P. Flick, wielder. Mr. Dierker 
succeeds W. H. Crandall, Aetna Fire. 





Kincaid in Michigan 
for Fire Association 


Maclynn L. Kincaid has been ap- 
pointed state agent in Michigan at 
Grand Rapids by Fire Association 
group. He will be under the supervi- 
sion of Regional Manager John A. 
Albert. 

Mr. Kincaid spent four years with 
Michigan Inspection Bureau and five 
years as a multiple line field man for 
Ohio Farmers before joining Fire As- 
sociation, 


Three Mich. Field Groups 


to Hold Annual Meetings 


Three Michigan field groups will 
hold annual meetings June 11-13 at 
Johnson’s Rustic Resort, Houghton 
Lake, Mich. 

Michigan Fire Underwriter’s Assn. 
will hold its annual meeting and elec- 
tion on June 11, and a public relations 
session on June 12. 

Michigan State Fire Prevention 
Assn. will hold its meeting and instal- 
lation of officers on June 12. 

The final day has been designated 
Blue Goose day. 








Phoenix, Eng., Names 
Specials in N. J., Tenn. 


Phoenix of London group has ap- 
pointed as special agents George G. 
Madden in New Jersey and Mason R. 
Pearson in Tennessee. Mr. Madden 
will work with George A. Wander, 
Newark manager. Mr. Pearson will 
work under the direction of J. G. 
Hughes, manager at Nashville, and his 
headquarters will be in Knoxville. 





Fireman’s Fund Names 


Oberhelman in Kansas 


Dean Oberhelman has been appoint- 
ed special agent for Fireman’s Fund 
in Kansas. He will specialize in hail 
production and will be headquartered 
at Salina. He will work with Jess 
Brown of the Topeka hail department. 





Caledonian-Netherlands 
Assigns Field Men 


Caledonian-Netherlands has _ ap- 
pointed James S. Gwynn, state agent, 
in charge of Pennsylvania, Delaware, 
Maryland and District of Columbia at 
Philadelphia and has named Samuel J. 
Stone Jr. special agent to assist him. 





Hickman to Houston 


for Commercial Union 


Commercial Union-Ocean group has 
appointed Robert A. Hickman Jr. spe- 
cial agent at Houston. He joined the 
group as a multiple line underwriter 
in the Pacific department. 


Opens Ohio Field Office 


Crum & Forster has opened a new 
field office in Dayton, O., under the 
supervision of N. F. Strayer, state 
agent, who will be assisted by B. C. 
Faherty Jr., special agent. The office 
is in the Fourth Street Arcade build- 
ing. 

San Francisco Pond of Blue Goose 
will hold its annual meeting June 4. 


Norwich Union Names 
Taxter to Ohio Field 


Norwich Union has appointed Dav- 
id A. Taxter special agent in Ohio at 
Columbus. He worked for Ohio In- 
spection Bureau as an inspector and 
rater and for Fireman’s Fund as spe- 
cial agent in Ohio before his present 
appointment. 


Hipvle to Wash. Field 


for National Fire 

J. H. Hipple has been named state 
agent in western Washington for Na- 
tional Fire. He will have headquarters 
at Seattle. 


Elect Hullett President 


of National Board 


(CONTINUED FROM PAGE 1) 
unknown liabilities might have been 
booked under all risk or broadened 
named peril coverages, possibly with- 
out having received a commensurate 
premium for them. Underwriters ought 
to be reviewing all potentials, par- 
ticularly those of a catastrophic na- 
ture, under the forms presently being 
offered through standard channels. 
Basic underwriting concepts may have 
to be altered to accommodate new ex- 
posures, he pointed out. In any case, 
should the unexpected happen it 
should be only after a careful analysis 
and an affirmative decision based on 
the best judgment that can be brought 
to bear on the problem and not as a 
surprise of underwriting inadvertence. 

American Insurance Assn. has ap- 
pointed a committee to study the 
question, he said. It is a multiple peril 
problem since one occurrence could 
involve liabilities outstanding under in- 
land marine, casualty, automobile, all 
risk and broadened named peril pol- 
icies. 

Mr. Herd also suggested that mar- 
keting and merchandising methods be 
examined. He wondered if producers 
are so burdened by red tape and paper 
work that selling has had to take a 
secondary position. 

One by-product of the current com- 
petitive situation has been some re- 
laxation of control of claims assign- 
ments and adjustments. Developments 
in this connection should be interest- 
ing and enlightening, he ventured. 

On public relations he said he knows 
of no major business which puts its 
worst foot forward to the extent that 
insurance does when advertising its 
profit and loss position. The public 
would get a more accurate picture if 
it could be shown that 91 or 92 cents 
out of every dollar paid for property 
or casualty insurance either remains 
at the point of origin or eventually 
returns there in the form of claims 
payments, taxes, expenses, inspection 
fees and retail or wholesale distribu- 
tion costs. 








Also, he continued, even though an 
effort is made to show the investment 
in local enterprise, the story does not 
get across to the point where it regis- 
ters effectively. It is difficult to sur- 
round the purchase of insurance with 
some pleasure principle, but insurance 
will never be able to compete in that 
respect with the fellow who is selling 
a tangible, he said. He urged that se- 
rious thought be given to a _ better 
accounting presentation of the money 
insurers actually receive, what they do 
with it and how little is used or re- 
tained by them. Featuring assets and 
policyholders’ surpluses, even in years 
when the companies earn little or no 
underwriting profit, or even show a 
loss, does not truly reflect the under- 


writing picture. 

Mr. Herd urged a renewed study of 
the problem of recruiting young men 
into insurance on a business-wide ba- 
sis. He emphasized that insurance men 
should take a more active interest in 
civic affairs. 

Manifold perplexities arose during 
the year in conjunction with the tran- 
sition to multiple peril underwriting 
under broadened charters, he went 
on. The most puzzling aspects to agents 
and the public has probably been the 
multiplicity of competing coverages 
for the same classes of insurable prop- 
erty and the pricing of them. 

An event of major importance was 
the federal trade commission decision 
in the American Hospital & Life case, 
Mr. Herd said. Too often insurers are 
disposed to regard differences in in- 
surance product or method of mer- 
chandising as effective insulation for 
each particular segment of the business 
from the trials and tribulations of in- 
surers in other fields, he said. The 
American Hospital case is an excellent 
demonstration that, while inside the 
industry it may be convenient to segre- 
gate activities, the FTC and the public 
regards insurance as one business. 


Mr. Miller, reporting for the execu- 
tive committee, said a special commit- 
tee rearranged the first page of the 
standard fire policy to effect simplifi- 
cation and speed up _ policywriting 
operations, making possible a 35% 
time saving in typing. The policy is 
being submitted to the insurance de- 
partments, by way of the fire rating 
bureaus, for approval on a permissive 
basis. 

The special committee on statistical 
data is continuing study on the treat- 
ment of catastrophic losses under the 
underwriting profit formula. 

The special committee on industrial 
uses of atomic energy has appointed 
a subcommittee under the chairman- 
ship of A. C. Polley of Hartford Fire, 
with Charles P. Jervey of Travelers 
Fire, Felix Hargett of Home, H. T. 
Lewis of Royal-Liverpool, L. M. 
Michel of Fire Association, and Wil- 
liam H. Berry of Continental as his 
associates, to make a thorough study of 
the standard fire policy and endorse- 
ments with reference to the effect of 
nuclear hazards on insurance of prop- 
erties. 

The executive committee recom- 
mended amendments in the constitu- 
tion to provide for one or more vice- 
presidents. 

The actuarial bureau committee re- 
port of Mr. Jervey indicated that be- 
cause of the interest of member com- 
panies in expense exhibit composit 
totals, the filing date for companies 
for 1955 figures has been advanced 
and it is expected that totals by 
states will be available several months 
sooner than heretofore. 

A single uniform statistical plan for 
homeowners’ policies has been de- 
veloped and National Board is pre- 
pared to collect statistics on home- 
owners’ policies and act as statistical 
agent for this business. Still under 
study is a statistical plan for the re- 
porting of mercantile block statistics. 

Clarke Smith of Royal-Liverpool re- 
ported for the fire prevention and en- 
gineering standards committee that 
municipalities are adopting modern 
fire prevention codes to safeguard lives 
and property against fire and explosion 
hazards in connection with flammable 
liquids, chemicals and gasses. There is 
a growing demand for National Board’s 
technical standards and their incor- 
poration into state, county and munici- 
pal law to reduce the incidence of fire 


XU} 














ner- 
for 
ness 
in- 
The 
lent 
the 
pre- 
iblic 


2cu- 
mit- 

the 
lifi- 
ting 
35% 
y is 

de- 
iting 
sive 


tical 
eat- 
the 


trial 
nted 
nan- 
Fire, 
alers 
. 

M. 
Wil- 
- his 
ly of 
rse- 
t of 
rop- 


-om- 
titu- 
vice- 


> re- 
. be- 
-om- 
posit 
anies 
nced 
> by 
ynths 


n for 

de- 
pre- 
ome- 
stical 
inder 
> re- 
stics. 
1 re- 
1 en- 
that 
ydern 
lives 
osion 
rable 
re is 
ard’s 
ncor- 
nici- 
f fire 





XU} 


May 31, 1956 


HteNATIONAL UNDERWRITER 








and lessen the severity of those that do 
occur. 

The expanding of services by the 
U.S. weather bureau has made it un- 
nessary for the board to continue its 
private service for hurricane warnings, 
Mr. Gallagher reported for the com- 
mittee on adjustments. 

Claims from alleged blasting are 
being reported in substantial numbers 
over the country. Many of these arise 
from highway construction and others 
from mines, quarries, and the like. 
Vibration experts are, in many cases, 
of the opinion that the damage com- 
plained of by property owners is not 
due to the blasting but to settling and 
shrinkage. Meetings are being held by 
fire and casualty interests with repre- 
sentatives of the explosives and blast- 
ing industries to resolve these ques- 
tions and to assist adjusters in de- 
termining whether claims are, in fact, 
due to blasting operations. 

The number of building fires in 
urban communities last year increased 
about 2% to 409,044, but showed a 
slight decrease from the average for 
the past five years, and while the num- 
ber of building fires increased in all 
classifications, only non-residential 
assembly, mercantile and _ storage 
showed an increase in the five year 
comparison. There was a decided in- 
crease in fires in cities of 1 million 
and over population and also cities of 
10,000 to 25,000. Mr. North reported 
for the committee on statistics and ori- 
gin of losses. 

Matches-smoking continues to be the 
major cause of fire, with misuse of 
electricity second. The latter ranks 
highest in total dollar loss. 


Arson increased slightly during the 
past few years, according to John 
Newlands of Scottish Union in his re- 
port of committee on incendiarism and 
arson. The committee has the impres- 
sion, not supported by figures, that 
the percentage of incendiary fires 
where the motive was the collection of 
insurance has been slightly greater, 
which follows the trend that started 
last year, he said. The number of in- 
land marine cases investigated during 
the year was 574 and total recoveries 
were estimated to be $363,353. 

Nearly 1,000 cities in the U.S. have 
adopted the national building code, 
C. M. Gallagher of Atlas said for the 
committee on construction of buildings. 
Up to April 20, 28 cities had adopted 
the 1955 building code, 18 the complete 
code, and 10 the abbreviated code. A 
Special Interest Bulletin was issued 
containing suggestions for making 
wood frame buildings more resistant to 
windstorm damage. 

A. E. Heacock of Pacific Fire, re- 
porting on public relations activities, 
cited the development of a plan for 
quickly supplying essential insurance 
information to communications in 
catastrophe-stricken areas. He said 
that the folder, Hurricane Precautions, 
was distributed when hurricanes and 
floods struck and the emergency 
precautions were heard over TV and 
radio stations and appeared _ in 
newspapers. 

H. B. Collamore of National of 
Hartford reported for the finance com- 
mittee that because of a change in by- 
laws there will no longer be separate 
assessments for support of the actuar- 
ial bureau committee and the commit- 
tee on incendiarism and arson. 

Fifteen more companies have be- 
come members of National Board. The 
Membership now is 222, Mr. Chubb 
said in his report. 

The $4,500 scholarship grant will be 
Made again this year to American 


Institute of Architects, it was 
nounced. 

Also reporting were William S. Van- 
derbilt of Hartford Fire as national 
councillor to U.S. Chamber of Com- 
merce and G. L. Armstrong of Cale- 
donian for the uniform accounting 


committee. 


an- 





Burt Sues Birrell, Hopps, 
United Dye for $3 Million 


(CONTINUED FROM PAGE 1) 
profitable business, the complaint 
charges. 

The complaint alleges that, 
with examination and _ investigation, 
Messrs. Hopps, Birrell, Dardi and 
Green and United Dye in June, 1954, 
created for Central Standard a $696,- 
961 accounts receivable from Leaden- 
hall, which was transferred to Guard- 
ian in exchange for securities issued 
by Hopps-Birrell-Dardi companies. The 
account understated advances of Cen- 
tral Standard to Leadenhall by $150,- 
000. United Dye acquired controlling 
interest in the company. 


faced 


. . . 

Receipts of cash by Central Stand- 
ard, on which it paid 5% interest, were 
falsely recited. Central Standard can- 
celled or retroceded existing reinsur- 
ance and assumed all of the business 
of Guardian on a funds-withheld basis 
with no cash paid Central Standard. 
On assumption of this business 45% 
was retroceded through Leadenhall 
with C. S. making an immediate pay- 
ment of $1,816,425. Company records 
were removed from Sioux Falls to 
New York, assets were transferred 
from C. S. to H-B-D companies and 
the transfers were concealed. South 
Dakota laws were violated in several 
ways. Central Standard sold market- 
able securities and wrongfully divert- 
ed the proceeds to H-B-D companies, 
specifically $200,000 to Limestreet 
Corp., a Hopps company, and $1,818,- 
000 to Royal American. Reinsurance 
agreements with Inland Empire, 
Trans-Pacific and Wm. Penn exposed 
C. S. to business with high risk of loss. 

The second part of the complaint 
charges that in September, 1954, Cen- 
tral Standard was caused to advance 
$250,000 to United Dye to purchase a 
certificate of deposit from Atlantic 
Bank. This finally ended up in posses- 
sion of United Dye after complicated 
maneuvers. 


Mr. Hopps, from his office at 333 
Montgomery street in San Francisco, 
wired Milbank, Tweed, Hope & Hadley, 
that “It seems to be the fashion to 
include my name in insurance com- 
pany suits if I have ever handled any 
of the reinsurance of the company in- 
volved or if I had a nodding acquaint- 
ance with officials or directors in- 
volved.” He states he has never been 
connected with United Dye and was 
only indirectly interested in Central 
Standard in 1953. C. S. was in ex- 
cellent condition when that interest 
ceased, he stated. 





Twenty Baltimore agents have 
formed the Maryland council of Com- 
mittee to Eliminate Cocerion in In- 
surance and have named Elmer J. 
Rhody chairman and national board 
member, J. Ridgely Retzer and James 
A. Griffen Jr. vice-chairmen and Al- 
bert Cable secretary. A general 
meeting will take place June 1. 





Richard J. Rosemurgy has opened 
an independent adjusting firm under 
his own name at 212-814 Second Ave- 
nue building, Seattle. He joined Mor- 
rell P. Totten Co., Seattle adjusters 
in 1949, Pacific Adjusters in 1953 and 
a_year ago joined the Farwest general 
agency. 


WANT ADS 








Rates—$20 per inch per insertion—1 inch minimum—sold in units of half-inches. Limit—40 words per 
inch. Deadline 5 P, M. Friday in Chicago office—175 W. Jackson Blvd. Individuals placing ads are requested 


to make payment in advance. 
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ALABAMA— SPECIAL AGENT 


The Auto-Owners Insurance 
Company, an A plus Multiple 
Line Company, giving agents 
aggressive assistance, wants 
to develop Southern Alabama. 
An opportunity for a compe- 
tent, experienced man with 
knowledge of the area. Send 
full particulars in your first 
answer to Auto-Owners Insur- 
ance Company, Box 660, Lans- 
ing, Michigan, Attention 
Benjamin Hanthorne. An of- 
ficer of the company will visit 
Alabama early in June for in- 
terviews. 


RESIDENT INSPECTOR 


Group of Insurance Companies 
with world-wide operations. 

Invites applications for the position of 
Resident Inspector at Puerto Rico. Should 
be under 40 with sound knowledge of fire, 
automobile and casualty insurance, and 
ability to service and develop agency con- 
nections. Knowledge of Spanish or willing- 
ness to learn the language essential. Work 
is of an interesting nature with travel in 
the Carribean area, and good prospects 
for future advancement. ° 

Starting salary $5,500 to $7,500 depend- 
ing on age and qualifications. Contribu- 
tory pension plan. Our own staff is aware 
of this advertisement. 


Box M-68, <-/o The National Under- 


writer Co., 175 W. Jackson Blvd., Chicago 
4, Ill. 








CLAIMS ADJUSTERS AND 
EXAMINERS 


for Washington, D. C. area 

Continued healthy expansion of this pri- 
vate stock company has created vacancies 
for several men with 2 to 5 years experi- 
ence as Claims Adjusters and Claims Ex- 
aminers handling automobile liability 
claims. This is a career situation, where 
company's growth and your ability pro- 
vide opportunity. 

Permanent home office assignment in 
Washington. Salary commensurate with 
experience. Liberal benefits. 

Apply, in confidence, by letter and/or 
résumé, to Director of Personnel, 

GOVERNMENT EMPLOYEES 

INSURANCE COMPANY 
14th and L St., N.W. Washington, D.C. 








AUTOMOBILE UNDERWRITERS 


Western department of a stock 
casualty company located in Skokie, 
Ill., has opportunity for experienced 
male or female automobile under- 
writers. Salary will vary with experi- 
ence and ability. Company benefits 
include life insurance, medical ex- 
pense, pension plans, etc. 

Phone Mr. Connelly at IRving 8-7170 
or ORchard 4-8400 for appointment. 














UNDERWRITERS 


Our White Plains Regional Office has openings 
for experienced Auto and Casualty Under- 
writers. If you have had a year or more experi- 
ence in one of the above lines and would like 
to hear of our excellent salary program, em- 
ployee benefits schedule, and advancement 
possibilities, contact or write: 


NATIONWIDE MUTUAL 


INSURANCE COMPANY 
Il South Broadway White Plains, New York 





WANTED 


HOME OFFICE EXAMINER 
CASUALTY ADJUSTERS & 
SUPERVISOR 
Positions now available for above, due to com- 
pany's well planned expansion in casualty field. 
Your experience might command an above 
average salary including regular company 
benefits. Write giving details of your present 

status, interview will be arranged. 
LINCOLN CASUALTY CO. 
175 W. Jackson Bivd. 
Chicago, Illinois 
Attention: S. R. Virco 


Examiner applicants write Lincoln Casualty 
Co., Springfield, Illinois, Attention S. R. Virco. 








FIELD MAN — WESTERN PA, 
LONG ESTABLISHED WELL KNOWN FIRE 
AND CASUALTY COMPANY GROUP HAS PO- 
SITION FOR A MULTIPLE LINE FIELD MAN 
IN AN ESTABLISHED TERRITORY. FULL COM- 
PANY SERVICE FACILITIES ARE PROVIDED. 
EXCELLENT OPPORTUNITY FOR QUALIFIED 
MAN. REPLIES TREATED AS CONFIDENTIAL. 
WRITE BOX M-75, 


THE NATIONAL UNDERWRITER COMPANY, 
175 W. JACKSON BLVD., CHICAGO 4, ILL. 





FIELD MAN WANTED 


Have opening for field man in Western Ohio 
and Indiana. Small mutual fire company with 
multiple line charter. Our own men know_of 
this ad. Write in confidence c/o Box M-74, The 
National Underwriter Company, 175 West Jack- 
son Blvd., Chicago 4, Illinois. 











CASUALTY UNDERWRITER 


Excellent opportunity for a young experienced 
man to affiliate himself with a large Wisconsin 
agency. Specify age, education, experience, 
marital status and minimum salary required. 
Write in confidence. Box M-65, c/o 


The National Underwriter Co. 
175 W. Jackson Blvd. Chicago 4, Ill. 





UNDERWRITER WANTED 


To handle auto and some casualty in an estab- 
lished Chicago general agency. Two to three 
years experience required. State qualifications 
and salary. Address Box M-77, c/o The National 
Underwriter Co., 175 W. Jackson Blvd., Chicago 
4, Illinois. 

















ADJUSTERS WANTED 
Casualty Adjusters wanted for the State 
of Michigan. Top experience. In reply give 
background and a recent photo. 

MICHIGAN CLAIM SERVICE, INC. 
P. O. Box 1380, Lansing, Michigan 








HOME OFFICE UNDERWRITER 


Automobile, all phases, for national opera- 


tion. New England Stock Company. $12,000. 
STATE AGENTS—Fire and Marine. Cleve- 
land, Milwaukee. Car expenses. $500.00 
ELISABETH COCKRILL 
Insurance Dept. 
PERSONNEL SERVICE CO. 
713 Bryant Bldg. Kansas City 6, Mo. 
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Government Intervention Big NAIC Worry 


(CONTINUED 


FROM PAGE 1) 





debtor shall be eligible unless the in- 
debtedness constitutes an obligation to 
repay which is binding upon him dur- 
ing his lifetime, at and from the date 
the insurance becomes effective upon 
his life.” 

In another change the definition al- 
lows policies to exclude from classes 
eligible classes of debtors determined 
by age. 

The amount of insurance allowed on 
the life of any debtor is increased to 
$10,000, with an allowance that the 
term may be extended by six months 
from 18 to 4 in the case of default, 
extension or recasting of the loan. The 
amount of insurance on the life of any 
debtor shall at no time exceed the 
amount of the unpaid undebtedness, 
or $10,000, whichever is less. 

These changes are needed, the re- 
port says, to permit group creditor 
insurance in the case of agricultural 
loans and certain other loans repaya- 
ble in one sum, to recognize that age 
limits are being used and are essen- 
tial to assure the soundness of group 
creditor life, and to give a better def- 
inition to “indebtedness.” 

The report notes it is well to dis- 
tinguish between the desirability of 
clarifying indebtedness and the need 
for extending the definition to permit 
the writing of group life in connection 
with various kinds of savings projects 
and revocable purchase commitments 
which extend over a period of years. 
That should be considered separately 
on its merits. What is being done now, 
the report explains, is a strengthening 
of the present definition of group cred- 
itor life so the proper relationship 
between the eligible groups and the 
underwriting standards now provided 
can be maintained. 

The first solid whack at federal in- 
tervention to come out of the meeting 
was a resolution contained in the re- 
port of the workmen’s compensation 
committee which said “development, 
amendment and administration of the 
workmen’s compensation law of the 
individual states is aimed entirely and 
exclusively within the jurisdiction of 
the individual states,” and “advocacy, 
sponsorship, or suggestion by the fed- 
eral government of proposed changes 
in either legislation or supervision of 
workmen’s compensation in the indi- 
vidual states is neither necessary nor 
desirable.” 

This, of course, alludes to the so- 
called “model” WC legislation pro- 
posed by the department of labor. 

Setting up of a subcommittee to 
study the statistical, rating and filing 
problem resulting from multiple line 
contracts was recommended by rates 
and rating organization committee, 
with an industry committee to coop- 
erate. The subcommittee, the report 
says, is expected to open up quite a 
field of study. 

The committee also went along with 
the National Board plan to disregard 
the idea of fooling with the sprin- 
klered risk classification and to keep 
the present classes, but feels that re- 
ports on the highly protected risk 
rating plan or similar plans should be 
broken down according to the present 
standard classification of occupancy 
classes. 

The committee on future meetings 
recommended Atlantic City in 1957, 
but left December, 1957, open. The 
December, 1956, meeting will be at Mi- 
ami. 

The NAIC subcommittee to study 
the advisability of a uniform surplus 
line law, with Knowlton of New 


Hampshire presiding, heard a report 


from J. Raymond Berry of the Nation- 
al Board on the results of a Board 
questionnaire on this. subject. There 
are 41 states with some sort of surplus 
line law, Mr. Berry said, of which 27 
for the year 1954 reported taxes re- 
ceived aggregating $1,926,711. Of the 
41 states with laws, 24 receive infor- 
mation about the business after it is 
written and 15 before a policy is writ- 
ten. 

‘this indicates, in a general way, Mr. 
Berry commented, that there is enough 
of a pattern in this field to warrant 
further study on drafting a uniform 
law. Mr. Knowlton brought out that 
the preliminary question to be answer- 
ed is whether there should be a uni- 
form law at all. 

A pamphlet on “Non-Admitted In- 
surance” in California, published by 
Surplus Line Assn. of California, was 
distributed by Mr. Knowlton, as was 
a study of state surplus line laws pre- 
pared for that association, which Mr. 
Berry said tallied pretty closely with 
the National Board study. 

Mr. Berry reiterated the position 
of the stock insurance industry with 
respect to flood insurance at a briet 
session of the flood and hurricane in- 
surance committee. Mr. Berry’s mater- 
ial followed the statement issued Nov. 
2, 1955. 

Frank Harrington, executive sec- 
retary of National Assn. of Casualty & 
Surety Agents, made a brief statement 
in which he placed his organization as 
supporting the position taken by Mr. 
Berry. 

Mr. Berry supplemented his 9-point 
program by informing the committee 
that in the bill now before Congress 
that is most advanced on the calendar 
there is set up a definition of flood in- 
surance that the National Board re- 
gards as an intrusion into a field of 
insurance “that we feel is properly 
yours to supervise and ours to write,” 
and that it is improperly described as 
a program of insurance whereas it is 
in fact a program providing for a sub- 
sidy. He stressed that the National 
Board is opposed to any form of sub- 
sidation bearing the designation of 
insurance. 

Commissioner McConnell of Califor- 
nia, appealing for more discussion 
from industry spokesmen, said that the 
position as stated by the National 
Board had been given wide publicity 
and “in my view those principles are 
sound and I want to support them. But 
if there are any in the industry who 
are opposed to those principles I would 
like to have them so state and why 
they oppose them. Unless someone says 
something to the contrary I shall ac- 
cept the principles as truly expressing 
the viewpoint of stock insurance.” 

The subcommittee on auto rate 
credit for safety devices following 
brief discussions from the floor recom- 
mended that the work of the subcom- 
the reports should be changed. 


The subcommittee to study financiai 
responsibility laws on a_ reciprocal 
basis between the United States and 
Canada following a hearing unani- 
mously resolved that the problems in- 
herent in this respect are of more di- 
rect concern to the administrators of 
motor vehicle laws than they are to the 
commissioners, and it was suggested 
the subcommittee be discharged. 

Commissioner McConnell of Califor- 
nia declared his opposition to the un- 
restricted examination of individuals 
in connection with hearings by insur- 
ance commissioners at a meeting of 


the examinations, methods, practices 
and laws subcommittees of NAIC. 

The subcommittee was considering 
the third draft of a proposed report of 
the subcommittee. Commissioner Mc- 
Connell declared that the notices of all 
hearings by commissioners should be 
specific as to the scope of the hearing 
and the basis for it being held. He 
added no legislature would pass or a 
governor sign a law that would permit 
inquiries into the affairs of unidenti- 
fied persons. He said the language of 
the reports should be changed. 

Subcommittee chairman Russell 
Hooker of Connecticut assured him 
there was no intention of permitting 
examinations into private affairs. 

There was much discussion as to 
the acceptance of reports of certified 
public accountants in examinations of 
companies. It was indicated the com- 
missioners might use such accountants 
in connection with examination but 
that it would not be right in principle 
to have the regular accountant for the 
company to make the examination of 
its affairs. 

The Blue Cross-Blue Shield subcom- 
mittee took no action at its meeting, 
but in its report the recommendation 
was made that the committee be dis- 
charged and replaced with a perman- 
ent standing committee on non-profit 
hospital and medical service associa- 
tions. Pending such action the report 
suggested a committee be named with 
full powers to “investigate, consider, 
and make recommendations as to all 
matters pertinent to the operation and 
management of such associations.” 

No changes in valuation of securities 
reserves from last year were called for 
in the valuation of securities subcom- 
mittee report to the parent committee. 
The report said the subcommittee has 
voted to express itself as favoring in 
principle the adoption of a program to 
extend stabilization to the valuation 
of preferred stocks held by life com- 
panies and fraternals, in conjunction 
with the development of a suitable se- 
curity valuation reserve program. A. N. 
Guertin of American Life Convention 
asked if the subcommittee had reached 
any tentative conclusions on this mat- 
ter and was told by Mr. Pansing that 


so far nothing has been done, and 
when it is the industry will be kept 
fully informed. 

Mr. Guertin, discussing appraisals of 
real estate, said that where such ap- 
praisals have recently been made by 
competent recognized appraisers, who 
are acceptable to the commissioner, it 
should not be necessary to make a new 
appraisal for the examination. He said 
a summary of an examination report 
by the commissioner should be suffi- 
cient instead of requiring the reading 
of the entire report at a directors meet- 
ing. Vestal Lemmon of National Assn. 
of Independent Insurers said an exam- 
ination report should not be considered 
prima facie evidence until it has been 
accepted by the commissioner and 
filed. 

A total of 49 states, commonwealths 
and territories responded to the roll 
call of the first plenary session, either 
through their chief supervisory insur- 
ance official or an authorized repre- 
sentative, as President C. Lawrence 
Leggett of Missouri called the session 
to order. 

The roll call was made by Hugh 
Tollack, assistant secretary of NAIC, 
in the absence, due to illness, of George 
A. Bowles of Virginia, secretary- 
treasurer of the organization. 

Mr. Leggett named John Coppage, 
Maryland deputy, to serve as sergeant- 
at-arms, and Ben Franklin, deputy 
Louisiana commissioner, as his assist- 
ant. 

Mayor Tucker of St. Louis gave an 
official welcome. 

Mr. Leggett then took a little time 
to make his own address of welcome 
as the host supervisory official. 

The concluding feature of the first 
plenary session was the presentation 
of commissions as admiral in the 
Great Navy of the State of Nebraska 
by Thomas R. Pansing. 

Commissioners Duncan, Alaska; Da- 
vey, Indiana; Bennett, Iowa; Thur- 
man, Kentucky; Pryatel, Ohio; Brown- 
lee, Texas, and Rogan, Wisconsin, and 
two from the industry, Robert Z. Alex- 
ander, president American Automobile, 
and Powell B. McHaney, president 
General American Life, received com- 
missions. 
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on the Columbia river. The cost of approximately $92 million represents the 
greatest dollar volume of construction ever advertised in one piece for com- 
petitive bidding and nearly double any earlier big dam project. 

Suretyship has been arranged by Fidelity & Deposit, a 5% bid bond having 
been signed by F.&D. with Aetna Casualty and National Surety. A 50% per- 
formance bond will be the largest ever written and will be executed by ap- 
proximately 30 sureties with F.&D. as originating company. The dam will be 
a concrete and earthfill structure 8,825 feet long and 175 feet high, with 
completion in the summer of 1961. The project is not a joint venture. 


North America Reduces Rates in Texas 

North America group has reduced rates in Texas 10% on all fire, extended 
coverage, and additional EC for dwellings and contents, and fire rates on many 
other classes of insurance have been reduced, effective June 1. 

The group now is offering homeowners in Louisiana. 


General Re Advances Parker, Others 

Donald G. Parker has been named a vice-president and Herbert E. Girardet 
secretary of General Re. Mr. Parker was formerly secretary of the company 
and continues to head the A&S department. Mr. Girardet will continue to 


manage the foreign department. 


Stanley D. Le Wand, with General Re since 1935, and in charge of the con- 
tracts preparation department, has been appointed an assistant secretary. 


FTC A&S Code Has “No Important Changes” 
WASHINGTON—Federal Trade Commissioner Lowell Mason confirmed 
Thursday that the FTC has approved the tentative A&H advertising fair trade 
practices code “with no important changes.” It is understood that a number 
of such changes were proposed and rejected at a meeting of the commission 
earlier this week. The final version is being printed and will be distributed 


in a few days, perhaps late this week. 
































Bringing Stability to Your 


REINSURANCE 


Insurance Company of North America is one of the 
nation’s leading markets for reinsurance, as well as 
the oldest stock fire and marine insurance company 
in America. Its leadership is the result of its financial 
capacity, its experience in the field and its safety and 
strength based upon its diversity of interests. 

Among the many advantages to you inherent in 
dealing with North America is the company’s stability, 
made possible by its world-wide multiple line operation. 
This in turn reinforces the multiple line operations of 
the company reinsured. 

We invite you to discuss your reinsurance require- 
ments with us. Write or telephone our Reinsurance 
Department. If you use the services of a Reinsurance 
Broker, ask him to get in touch with us. 


REINSURANCE DEPARTMENT 
NORTH AMERICA COMPANIES 
Insurance Company of North America 


Indemnity Insurance Company of North America 
Philadelphia Fire and Marine Insurance Company 





Philadelphia 1, Pa. 
Rittenhouse 6-7900 


Protect what you have©® 
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Partner in Production 


Now, more than ever before, a thorough knowledge of sound 
methods of providing proper coverages is essential in successful 
selling. That is how the Northwestern underwriter can be of spe- 
cial value to your agency. Close at hand and highly qualified by 
experience and training, he has the facts, figures and suggestions 
that help pave the way to increased production. In addition, mul- 
tiple line facilities give him even better opportunity to serve you 
in building your business. 

For detailed information about representing Northwestern, just 
contact our department office in your area. 


NORTHWESTERN 


MUTUAL INSURANCE COMPANY 
FIRE CASUALTY: AUTO 


OFFICE 





we ® HOME * SEATTLE + WASHINGTON 


Chicago Columbus Dallas Denver Houston LosAngeles Missoula New York Oklahoma City 


\ Phoenix Portland Raleigh Salt Lake City San Diego San Francisco Spokane St. Louis 


Canada. Vancouver Calgary Edmonton Saskatoon Winnipeg 


~ Formerly Northwestern Mutual Fire Association 
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SLOW BURN ? 











When problems of Fire insurance have you doing 
a “slow burn” the best thing to do is call on 
Illinois R. B. Jones. Not only can you count on 
expert, fast and efficient service . . . you can also 
take advantage of Illinois R. B. Jones’ capacity . 
to handle Fire risks of any nature, direct or 
reinsurance. 
Why look further? Here’s a single source of 
markets for Fire and all risks... 
Illinois R. B. Jones, Inc. 











Ilinois fh. 8. Jones tne. 


175 W. Jackson Blvd., Chicago 4, lll.- WAbash 2-8544 
C. Reid Cloon, President 

1401 Peachtree St. N.E., Atlanta, Ga. * Emerson 2584 
William E. Lersch, Vice-President 


REPRESENTING 


Lloyds London 
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— and we mean MORE money in your 
pocket — because you will write more in- 
surance if you represent and “sell” MUTUAL 
insurance as offered by LUMBERMENS of 
MANSFIELD. 














LUMBERMENS of MANS- 

E> FIELD is now further 
helping you to meet and 

MULTIPLE LINES po en potions by 
PACKAGE writing Multiple Lines 
POLICIES and Package Policies 


with year-after-year 
premium savings. 


Write today for complete information on our Non- 
Assessable, Good-Will Policies and Services. 


The folder “MONEY in Your POCKET” (pictured 
above) will help you write more insurance — 
EVERYBODY is interested in saving money on 
insurance premiums. 


oi 


This folder is an “Agent's” envelope enclosure — 
it sells only YOU and your agency service plus 
the advantages of insuring in a MUTUAL com- 
pany. LUMBERMENS of MANSFIELD makes 
these folders available to all their Agents — just 
one of many ways we can help you to write 
more insurance. 
GOOD WILL POLICIES ACROSS THE NATION 


QUMBERMENS 
~Mutual Jnsunance Comyaasy 


MANS FIELO, OHIO 


BRANCH OFFICES 
Dallas, Texas 
Los Angeles, Calif. 
San Francisco, Calif. 
St. Louis, Mo. 




















STORAGE CABINETS 
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GUARD VALUABLE RECORDS WITH 
THIS ENGINEERED FIRE PROTECTION! 









ust let fire destroy one irre- 

placeable set of records — 
or original drawings — and 
your business stands a good 
chance of bankruptcy! And keep in mind that 44% 
of the firms whose doors are closed by fire never 
reopen for business again! 


It’s easy to see, therefore, why farsighted busi- 
ness executives insist on Kidde fire protection to 
safeguard their business records. Kidde systems — 
like the record vault installation shown above — 
are tailor-made to fully protect the many different 
kinds of hazards you'll find in industry today. 


With a Kidde system on the job, fire is out almost 
as soon as it starts. Kidde rate-of-temperature-rise 
detectors trigger the system at the first sign of a 
blaze, guarantee you round-the-clock protection 
even in case of outside power failure. Using safe, 
efficient carbon dioxide gas, Kidde systems snuff 





fire without a mess, will not damage records, papers 
or drawings! 


Kidde systems have no falling weights, use no 
clumsy mechanical triggering methods. Pneumatic 
Control Heads insure instant and complete CO, 
discharge. All moving parts of a Kidde system are 
self-enclosed for safety, need no replacement after 
a fire, have easy-to-read indicators which show 
whether system is “set” or “released.” 


It’s easy to get the best in fire protection — and 
it can mean the difference between profit and loss 
for you. For more information, write Kidde today. 


The words ‘Kidde’, ‘Lux’, 
Lux-O-Matic’, ‘Fyre-Freez’ and 
the Kidde seal are trademarks of 
Walter Kidde & Company, Inc. 





Walter Kidde & Company, Inc. 


544 Main Street, Belleville 9, N. J. 
Walter Kidde & Company of Canada, Ltd., Montreal—Toronto 





